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DISTRIBUTOR PROFILES 
Access Hardware Supply and 
Stone & Berg weigh in on their 
companies and the security indus- 
ry in general. Stone & Berg is a 5th 
generation Massachusetts-based 
independent distributor that start- 
ed out in 1909. Access Hardware 
recently opened its second loca- 
ion, now with its headquarters 
in San Leandro, California, and 
a northern California branch in 
Rancho Cucamonga. 


DISTRIBUTOR DIRECTORY 
Our 20-page Know Your Distrib- 
utors chart is a comprehensive 
guide and reference for the lock- 
smith industry. We list company 
locations, product categories, 
contact information and val- 
ue-added services from North 
American distributors. 
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Residential Hardware 


SAVING LIVES ONE 

DOOR AT ATIME 

Door Safety, LLC, is in the final 
phase of transitioning into the 
Safe Doors Save Lives Founda- 
tion, Inc (SDSLF), a non-profit 
dedicated to training fire door 
inspectors and improving code 
compliance, security and safety. 
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HAGER’S FIRST 175 YEARS 

1 Though hinges remain a major 
product category, this venerable 
St. Louis-based company has 
expanded into door hardware 
and access control lines to serve 
today’s market. 


Electronics & 

il 
SALTO WECOSYSTEM 

1 Under the SALTO WECOSYS- 
TEM brand umbrella, three 
independent core brands have 
been established to harness the 
strengths of each entity: Gantner, 
Salto and Vintia. Most familiar 
to locksmiths, Salto develops 
pioneering facility access, 
identity management and 
electronic locking technology 
that ensures seamless, reliable 
and secure experiences. 
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BANS! 156.3 (2001), Grade 1 
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Editorial 


by Paul Ragusa, 
Senior Editor 


Taking Time 
to Recognize 
Leaders in our 


Ind 


ustry 


e here at Locksmith Ledger are super excited to be receiving so 
many incredible nominations for our new Gale Johnson Legends 
of the Lock Industry Awards, launched this year in memory of 
our late editor-in-chief for his lasting impact on the locksmith 
industry. And if you are reading this - and it’s before the nomi- 
nation deadline of April 15, Tax Day - there's still time to get in 
a nomination ... and your taxes! 
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InfoGroup, Michael Costantino 
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From my experience at other publications where we have had poe aoe 


a similar award, it is very satisfying to be able to recognize and 
celebrate those who have - and are still making a difference - either 
through the work they are doing, or by their leadership, or by giving 
back through speaking, training, or mentoring. Sometimes it is 
“all of the above,’ which is why an award like this is so important. 
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are deserving of this honor. And looking at the quality of the 
nominations so far this year, as well as the thoughtfulness of the 
nominators, it is heartwarming to see how supportive and selfless 
this industry is, so please keep those nominations coming in! With 
busy work schedules and lives, taking the time to honor yourself 
or someone who is deserving can sometimes fall through the 
cracks, but we encourage you to take a moment to do so as it is 
something that can make a lasting impression. 

Industry members can nominate themselves or someone else 
whose contribution to their company or organization deserves 
recognition. Criteria include job commitment, leadership, industry 
involvement, achievements, and contributions and/or innovations 
to the locksmith market. Nominees from all industry segments 
are welcome, including commercial locksmiths, institutional 
locksmiths, industry educators, locksmith distributors and lock 
and tool manufacturers, among others. Nominees must have at 
least 15 years of experience in the security industry. 

We look forward to receiving many more great nominations this 
month, and reaching out to this year’s winners, which will be a highlight 
of our day here at the publication for sure. The 2024 Legends of the Year 
winners will be recognized in the July issue of Locksmith ayy? 
Ledger and online at wwwlocksmithledger.com. 

Submit your nominations at www.locksmithledger. 
com/53096360 or by scanning the QR code. 
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Commercial/Residential Hardware 


>» Keith Pardoe, founder and 
president, Safe Doors Save Lives 
Foundation 


oor Safety, LLC, is in the final phase of transition- 
ing into the Safe Doors Save Lives Foundation, Inc 
(SDSLF), a Virginia-based non-stock (aka non-profit) 
educational company founded 
by Keith E. Pardoe, DSC, DSI, 


by Paul Ragusa 


Saving Lives One 
Door ata Time 


Safe Doors Save Lives Foundation aims to provide 
vital training and resources to those tasked with 
| _ keeping doors safe and compliant 


“Fire doors are specially engineered fire protec- 
tive systems that have one job — preventing a fire 
from spreading; they must be kept in a constant state 

of readiness,” he asserts. “Indi- 
viduals performing NFPA 80's 


FDAI, DAHC, CDC, CDT, Door Safety" door safety inspections need to 


whose career in the swinging Safe Doors Save Lives have a working knowledge of the 


door industry spans more 
than 38 years. In 2017, Pardoe 
founded Door Safety, LLC, to 
provide training and informa- 
tion to end users regarding inspecting and maintain- 
ing swinging egress and fire doors. 

“We are in the process of obtaining our 501(c) 
(3) status from the Internal Revenue Service,’ says 
Pardoe. “IRS Pub 557 indicates that the effective 
date of our exemption will be retroactive to our date 
of incorporation which is May 5, 2023” 


Training and Education 
Providing the necessary training and resources for 
security professionals is the overriding goal of the 
foundation. Pardoe has dedicated his life to this 
area and is a Principal member and current Chair 
of NFPA’ Fire Door and Window (FDW-AAA) 
technical committee. He is also a Principal mem- 
ber of NFPAs Fire Protection Features technical 
committee (BLD-FIR/NFPA 5000 and SAF-FIR/ 
NFPA 101), and a member of the American Society 
for Health Care Engineering’s ASHE Faculty team. 
Pardoe joined the staff of the Door and Hardware 
Institute (DHI) in 1996, where he was the Director 
of Education & Certification, a position he held for 
most of his time at DHI. He retired from DHI in 
2014 and started Pardoe Consulting, LLC, although 
he continues to be an instructor for DHI Canada. 
The new foundation offers the Online Door 
Safety Inspector (DSI) Training & Certification 
Class, which is instructed by Pardoe and offered 
two times per year. 
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Foundation fire doors they inspect, as well as 
the code requirements affecting 
them. Door Safety Inspectors 


(DSI) exceed NFPA Qualified 
Person standard (for NFPA 80 and NFPA 105) and 
NFPA 101’s Knowledgeable Person standard for 
inspecting and testing egress and fire door assemblies.” 

In addition to covering the myriad code provi- 
sions and requirements for swinging egress and fire 
doors, this course teaches “The How” of performing 
door safety inspections, especially when you are 
inspecting older existing doors (e.g., doors more 
than 25 years old). 

This online live instructor-led course consists 
of approximately 40 hours of instruction over six 
weeks, with another 12 to 16 hours to complete the 
reading and homework assignments. Recordings of 
each session are published on the course site on Door 
Safety's LMS to access anytime. To complete the class, 
students must pass the four-hour DSI Certification 
exam with a minimum score of. 80 percent. Students 
can take the online live proctored exam from their 
home or office computers at their convenience. 

Pardoe points out that for the class students receive 
several key resources, including the Door Safety’s A 
Constant State of Readiness: Inspecting and Main- 
taining Swinging Doors Handbook (First edition); 
NPFA 80, Standard for Fire Doors and Other Open- 
ing Protectives (2016 edition); NFPA 101, Life Safety 
Code, (2015) edition; NFPA 105, Standard for Smoke 
Door Assemblies and Other Opening Protectives 
(2016 edition); DSI Training & Certification Class 
Workbook; A DoorGapGauge. 
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Commercial/Residential Hardware 


By the end of this course, students 
will be able to: 

e Look up and explain door-related 
requirements in NFPA 80, NFPA 101, 
and NFPA 105. 

e Describe how codes and standards 
apply to existing and older existing 
construction (e.g., egress and fire 
doors). 

e Correctly apply inspection and test- 
ing requirements to new, existing, 
and older existing doors. 

e Discuss the evolution of swinging fire 
doors over the past 75 years. 

e Explain door usage types and catego- 
ries and door maintenance priority 
levels. 

e Recommend code-compliant repairs 
for fire-rated doors. 

e Assist facilities in their ongoing door 
maintenance programs. 

e Explain when field labeling of door 
frames, doors, and hardware com- 
ponents might be appropriate—and 
when it’s not. 

e Perform Acceptance Testing 
inspections. 

e Perform door safety inspections of 
swinging egress and fire-rated door 
assemblies. 

While it has been offered as an in-per- 
son five-day class, the online course seems 
to work best because it’s broken up into a 
six-week period, notes Pardoe. “We meet 
twice a week, Tuesdays, and Thursdays, for 
about 3 hours each meeting, so we're still 
getting through those 40 hours of content, 
but it’s spread out and it gives the students 
time to kind of digest it and do the reading 


assignments, do the exercises and gives us 
a little bit more time to review things,’ he 
explains. “And it seems to have a very high 
success rate when it comes to when they 
finally come to take the exam - above 80% 
or so, which is what I like? 

Another challenge with the face-to- 
face class, he adds, “You run through five 
days of class and then you jump into a 
four-hour exam and they’re just tired. 
Their brains are mush by that point, and 
you know they really haven't had time to 
learn or retain what we talked about on 
Monday. 

“The other thing 
that I do, if you could 
see my computer sys- 
tem, I’ve got four mon- 
itors and the monitor 
off to my left is a very 
special one that allows 
me to draw on the screen 
and add notes and what- 
not. A lot of the class is 
PowerPoint, but most of the 
class I actually have a PDF of 
the code and standards up on the 
screen and I'll take them through 
them and I'll tell them, you know, make 
a note here and I show them how things 
are linked together because learning how 
to use the books is a whole new skill that 
most of these people have never had. 
They’ve never had to learn, you know, 
code books, which don't tell a story.” 


Opportunity for Locksmiths 
Pardoe points out that door inspections 
are a natural extension of what lock- 


INSPECTOR) 


ee 
NFPA 80’s Principles of Door Safety Inspection 


Inspecting, testing and maintaining fire doors correctly is 

everyone’s job. Following these principles ensures fire 

doors are ready to their one job: 

1. Keep fire doors ina CONSTANT STATE OF READINESS. 

2. Inspect fire doors in accordance with the codes that were in effect 
at the time of installation. 

3. Assume fire-rated doors provide the appropriate level of protection 
for the openings in which they are installed. 

4. Older existing doors were not tested with today’s newer fire door 
components and applications. 

5. Only AHJs and code officials determine what is acceptable under the codes. 
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smiths are already doing 
“T think it’s a natural fit for the insti- 
tutional locksmiths and anybody else 
that has hands on doors. NFPA 101, 
the latest safety code, there are certain 
doors that need to be inspected that are 
non-fire rated torsion, and that means it 
needs to be egress. And the institutional 
locksmiths they are hands-on, and they 
are on the front line, so they can be that 
trusted resource.” 
Locksmiths and other security pros 
on that front line, as Pardoe points 


»> The Door Safety 
Inspector class is an online 
certification program 
taught by Pardoe 


out, have additional 
responsibility to make 
sure that any work has 
been done properly. 
“They need to know that 
someone like me is going to 
look at that door at some point 
in time and follow their work,’ Par- 
doe points out. “So that door needs to be 
properly installed and adjusted and main- 
tained. Or, you know, as we discussed, 
they could be the inspectors doing the 
work ... it’s a natural extension of what 
they’re already doing there. There's no 
reason why they shouldn't do this work” 
Any advice for those starting out? 
“Take the time to learn everything you 
can about egress and fire doors, espe- 
cially the provisions and requirements 
of the building, fire, and life safety codes 
— past and present — and the standards 
that affect them. Remember, fire doors 
have one job, preventing a fire from 
spreading! Egress doors must allow us 
to evacuate safely under fire and other 
panic-inducing conditions. Accordingly, 
our codes (past and present) require 
egress and fire doors to be kept in a 
Constant State of Readiness. Master- 
ing the codes and standards affecting 
egress and fire doors will help you have 
a long and rewarding career. What we 
do matters.” |i 


For more info please visit www.door- 
safety.com. 
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SALTO WECOSYSTEM 


by Paul Ragusa 


Language 


Typography Pattern 


Aa 


gantner /\/ salto /\ 


The unveiling of the SALTO WECOSYSTEM includes a completely new brand and visual identity as well. 


ALL PHOTOS COURTESY OF SALTO 


Accent colour Blue [—] 


Key visual 


vintia \/ 


Accent colour Violet 


SALTO Integrates Brands 
Into One Holistic Platform 


Company set to unveil its new WECOSYSTEM identity 


and corporate structure at ISC West 2024 


he unveiling of SALTO’s new WECOSYSTEM 
platform brings its three core brands together 
for ISC West in Las Vegas, April 9-12, where the 
company looks to make a big splash with its 
new identity, look and corporate struc- 
ture that includes the naming of new 
CEO Marc Gémez. 

“We're officially launching the 
SALTO WECOSYSTEM at ISC West,’ 
SALTO Systems North America Presi- 
dent Bill Wood tells Locksmith Ledger. 
“We are excited to show off our new 
look while showing how our core 
brands - Gantner, Salto, and Vintia 
- deliver pioneering facility access, 
identity management, and electronic locking tech- 
nology that ensures seamless, reliable, and secure 
experiences.” 

Wood says the group's new identity as SALTO 
WECOSYSTEM symbolizes a more holistic 
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Bill Wood, president, 
SALTO Systems North America 


approach to the integration of brands, companies, 
and technologies. 

“Over the last two decades, SALTO Systems has 

made several acquisitions, becoming a group 

of 11 companies that worked together 

but remained mostly independent,” he 

explains. “Over the last several months we 

examined who we are today and where 

we are going. We took our products and 

solutions and embraced a new mindset: 

to work together, not independently, to 

deliver solutions while putting people 
and partners first.” 

Under the SALTO WECOSYS- 
TEM brand umbrella, three indepen- 
dent core brands have been established to harness the 
strengths of each entity: Gantner, Salto and Vintia. 
Each core brand will play a pivotal role in contribut- 
ing to the overall success and growth of the organiza- 
tion while maintaining its unique identity and focus: 


e Gantner builds reliable and smart identification, access, 
cashless payment, and locker solutions that automate and 
digitize business processes to maximize organizational 
efficiency and security. 

e Salto develops pioneering facility access, identity man- 
agement and electronic locking technology that ensures 
seamless, reliable and secure experiences. 

e Vintia creates scalable and comprehensive ticketing, book- 
ing, management and payment solutions for the leisure and 
attractions industry that increases operational efficiency, 
security and revenue by optimizing customer experiences. 
“To put it in access terms, we developed the SALTO WECO- 

SYSTEM to have one house with fewer doors, Wood points out. 

“Today our team is 1,700 people strong with 40+ offices around 

the world and growing. The SALTO WECOSYSTEM symbolizes 

a comprehensive evolution, embraces a holistic approach, and 

reflects our commitment to innovation and the integration of 

brands, companies, and cutting-edge technologies.” 

The launch of the SALTO WECOSYSTEM is accompanied 
by anew visual identity — including a logo, color scheme, and 
typography —- which will be gradually implemented across all 
corporate materials, product packaging, and branding assets. 

“The new identity endorses and visually connects the three 
portfolio brands - Gantner, Salto, and Vintia - to create a brand 
platform ecosystem,’ Wood explains. “The common design 
DNA gives each brand its own identity while also visually 
representing the SALTO WECOSYSTEM? 


Corporate Structure Change 

As a pivotal part of this new phase, SALTO WECOSYSTEM 
announced Marc Gomez as the incoming Group CEO (effective 
April 2), who brings “a wealth of experience and visionary 
leadership to steer SALTO WECOSYSTEM towards new 
heights,” the company said. 


SALTO 


ECOSYSTEM 


>> Marc Gomez was recently named new president, effective April 2. 


“I am genuinely excited to join SALTO WECOSYSTEM 
as CEO during this transformative period,’ says Gomez. 
“The company’s commitment to innovation and its dynamic 
approach to change align with my own values. Together, we will 
chart a course for growth, success, and sustained excellence” 

Javier Roquero, outgoing CEO, transitions out to focus on his 
Board Member position and SALTO WECOSYSTEM Strategy 
Committee member, and will be involved in the launching of 
the coming SALTO WECOSYSTEM Foundation. 


HE Gp es 


HUDSON LOCK, LLC 


SS fo 


12346678 


AMERICAN MATERIALS 


AMERICAN LABOR 


UNIQUE POWDER COAT textured 
painting process which provides an 
attractive and very durable finish. The 
neutral sand color allows them to be 
hung anywhere. 


HEAVY GAUGE STEEL CONSTRUCTION 
with NEW INTEGRATED HINGED DOOR 
DESIGN and key panels provides a 
sturdy location to secure your keys. 


VARIOUS SIZES for all your 
requirements. 


WHITE PLASTIC KEY TAGS with bright 
nickel plated snap-hooks which can 
hold multiple keys on each snap- 
hook. The tags are numbered for easy 
identification. 


DURABLE STEEL KEY RACKS that are 
slotted to store key tags uniformly for 
immediate identification. 


“OUT KEY” CONTROL TAGS that are 
made of yellow paper. They are used for 
accountability (to record information on 
loaned keys). 


www.hudsonlock.com 
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Electronics & Access Control 


“I have been truly blessed to work 
alongside such capable and hard-work- 
ing individuals at Salto for the past 23 
years,’ he says. “As I focus in my role as 
a Board Member and member of the 
SALTO WECOSYSTEM Strategy Com- 
mittee, I am convinced that the compa- 
ny will continue to grow and get better 
under the leadership of Marc Gomez. I 
am grateful to everyone I’ve had the priv- 
ilege of working with and wish them the 
best of luck in all their future endeavors.” 

Marc Handels, SALTO WECOSYS- 
TEM CTIO, co-founder and Member 
of the Board, will also join the newly 
formed Board Strategy Committee. 

In addition to the integration of the 
company’s three core brands (Gantner, 
Salto, Vintia), the revamped organization 
will feature four global teams (Sales & 
Marketing, Technology & Innovation, 
People & Global Services, and Cyberse- 
curity). These global teams will form the 
backbone of SALTO WECOSYSTEM'’s 
operations, ensuring a unified and col- 
laborative approach to the global market. 


A Continued Focus 
on Sustainability 
One area the company has doubled down 
on is sustainability, from its products and 
resources to its services and partners. 
“Our company has been uncompromis- 
ing in our commitment to sustainability,” 
says Wood. “Our commitment to having 
a positive impact pushes us to work with 
honesty and efficiency. We take respon- 
sibility for our actions, comply with the 
highest standards, and acknowledge that 
every decision we make in our factory 
or across our Business Units shapes a 
more sustainable future. This is why we 
established sustainability guidelines and 
principles for our projects and opera- 
tions that reinforce our commitment to 
the value that life matters most” 
Handels, co-founder and CTIO of 
SALTO, adds, “SALTO has a commit- 
ment to the sustainable delivery of our 
products. We'll continue this focus in the 
SALTO WECOSYSTEM and promise to 
incorporate practices that help us deliver 
amore secure, interconnected world that 
positively impacts future generations.” 
Salto supports this position on sustain- 
ability through social, environmental, and 


economic responsi- 
bility, “particularly 
with regard to glob- 
al sustainability and 
the environments 
we operate within,” 
Wood points out. 
“This responsibility 
goes beyond corpo- 
rate goals, and we are 
passionately commit- 
ted to consistently 
engaging in a range 
of activities that reflect our 
commitment to the application of circu- 
lar economy principles.” 

Uniting the company’s core brands - 
Salto, Gantner, and Vintia — under the 
SALTO WECOSYSTEM reflects the com- 
pany’s commitment to “delivering compre- 
hensive yet distinct solutions and services 
that improve access, streamline operations, 
and enhance the user experience across 
a wide range of industries,” says Wood. 

“This new brand ecosystem allows 
for a more cohesive market approach, 
creating further value for our partners 
who can leverage the strengths of each 
brand to deliver innovative solutions,” he 
continues. “The ability to retain distinct 
solutions, technologies, and brand char- 
acteristics while sharing and enabling 
one another's synergies is a testament 
to the strength of the SALTO WECO- 
SYSTEM and the collaborative spirit 
fostered within each brand” 


A Bright Future 

As evidenced by strong growth in 2023, 
Wood says the company is poised to 
build on a solid foundation. “We 
achieved double-digit growth and our 
sales surpassed $428 million in USD 
(€400 million in Euros),” he points out, 
noting that the company has an installed 
base of more than eight million access 
points worldwide. 

This synergy of brands, he asserts, 
allows the company to now offer a full 
suite of solutions under one cohesive 
identity. “Similar to how our product 
and solution integrations contribute to 
comprehensive building ecosystems, we 
wanted our existing family of brands 
to integrate to deliver our own com- 
pany ecosystem,’ explains Wood. “This 
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>> The new SALTO DBolt Touch 
keyless smart deadbolt. 


allows us to reinforce 
our approach in the 
security market through 
specialized brands that 
can deliver solutions 
based on what vertical 
they cater to or what 
services they provide. 
Our strength lies in the 
unity of our solutions, in 
this case three core brands 
— Gantner, Salto, and Vintia - and not in 
the number of companies we have.” 

As Wood points out, today’s securi- 
ty and operational efficiency demands 
require flexible and scalable access solu- 
tions in a connected building experience. 
“While the traditional approach in the 
market emphasizes the control portion 
of ‘access control; limiting and securing 
is the primary focus,” he notes. “At Salto, 
were focused on providing more access, 
enabling more experiences. Modern phys- 
ical security must be smart, seamless, and 
keyless. Our core brands deliver solutions 
that move us into the future of access and 
identity management.” 

Looking at the business landscape for 
2024 for both the company and industry, 
Wood sees continued growth and expan- 
sion. “The access control industry in the 
next few years is likely to be marked by a 
significant growth in digital identity solu- 
tions leading to a massive replacement 
of traditional mechanical keys,” he says. 
“We've seen strong adoption in consumer, 
hospitality, and residential markets that 
value convenience. Enterprise customers 
are adopting new user journey centric 
approaches in Healthcare, Corporate and 
Retail markets as well” 

He continues, “As technology con- 
tinues to advance, organizations and 
individuals will embrace these innova- 
tions to enhance security, convenience, 
and efficiency. The adoption of smart 
access and keyless cloud-based access 
control solutions will continue to grow. 
Cloud platforms will grow as they offer 
scalability, remote management capa- 
bilities, and easy integration with other 
security systems.” OE 
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Hager: An American 
Success Story 


Though hinges remain a major product category, this venerable 
company has expanded into door hardware and access control 
lines to serve today’s market. 


n this era of corporate takeovers, mergers, acqui- facility complete with a state-of-the-art, auto- 
sitions and outsourcing, Hager is celebrating its matic storage and retrieval system (ASRS). The 
175th year as U.S.-based manufacturer, owned and ASRS allows us to better serve our customers, 
operated by the Hager family. Hager has grown and its modular nature allows for future expan- 
from forging wheel rims for Conestoga wagons to sion as dictated by the needs of our business. 
offering more than 6,000 door hardware products, 
including its flagship lines of hinges. e Our family culture. Over our 175-year history 
Locksmith Ledger asked the Hager family to list we have built a world-class culture and as a result 
their milestone accomplishments. have received numerous recognitions in “best 
places to work” publications. Our customers 
e Made in the USA. There is a great sense of are the basis of our business, but our people 
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accomplishment in maintaining domestic pro- 
duction. Proudly manufacturing and distribut- 
ing in Montgomery, Alabama with our dedicated 
and experienced workforce allows Hager to 
remain competitive and provide an exceptional 
level of service. 


A brand-new distribution center. Hager 
expanded the Montgomery production facility 
in 2020 to include a world-class distribution 
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are our greatest asset, and they are part of our 

family. We have stayed true to our roots, while 

remaining flexible to support the ever-changing 
needs of the markets we serve. 

It wasn’t always an easy journey. Since Hager’s 
founding in 1849, the company has weathered two 
world wars, the Great Depression, numerous reces- 
sions and, most recently, the COVID-19 Pandemic 
and its related supply-chain disruptions. Hager has 
always emerged stronger on the other side, reducing 


hours but keeping staff employed during 
the Depression and producing hinges for 
the military in wartime. 

More recently, Hager managed to 
navigate the workforce and supply-chain 
constraints that closed many businesses 
during the Pandemic. “We remained 
at full production while committed to 
protecting what is most important - our 
people, our customers, and the commu- 
nities in which we do business,” noted 
President and COO Johnston Hager. 


Looking ahead, Bob Wilkins, SVP, Mar- 
keting & Product Development, sees 
the potential for adding new products 
to Hager’s extensive door hardware and 
electronic access control portfolio. 
“Our traditional product offer- 
ings remain the core of our business 
and provide the quickest avenue for 
sustained organic growth. The door 
hardware market, however, is grow- 
ing at a faster overall rate in the areas 
of electronic access control and elec- 
trified hardware. While we already 
have a large existing portfolio of such 
products, we have multiple resources 
dedicated to researching and launching 


Hager factory workers in the early days 


new products and services to support 
this growth” 

The industry is clearly moving 
toward electronic control, and Hager 
will continue to adapt to these emerg- 
ing technologies and develop solutions 
that are easy to install, commission, and 
deploy. Educating and training are also a 
priority as the industry evolves. 

“We are deeply committed to edu- 
cating our channel partners to the latest 
industry advancements whether it be 
through our relationship with the Door 
Hardware Institute or through Hager 
University and our Managed Services 
group. This education includes working 
within multiple channels to raise aware- 
ness around product choices, accessibili- 
ty issues, and code compliance,” said Eric 
Rose, SVP Global Sales, Hager. 

Hager is also committed to remaining 
an independent, family-owned business 
in this era of mergers and acquisitions. 
“Each generation is determined to leave 
the company better for the next genera- 
tion. As a family-owned business, we are 
not susceptible to making hasty decisions 
to satisfy a large group of stockholders 
based on short-term market conditions. 
We have seen the many ebbs and flows 
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of the hardware market for the last 175 
years, and we have invested in the busi- 
ness as situations dictated. We remain 
focused on continuing that success with 
a balanced mix of short- and long-term 
goals,” added Johnston Hager. 


Hager founder Charles Hager left Ger- 
many in 1848 and later landed a job as a 
blacksmith in St. Louis. After taking over 
the shop a year later, he found his niche, 
forging wheel rims and hardware for set- 
tlers heading West in Conestoga wagons. 

St. Louis grew, and so did the busi- 
ness. By 1878, the blacksmith shop had 
taken on a new look and a new name: C. 
Hager and Sons Hinge Manufacturing 
Company, specializing in the manufac- 
ture of quality hardware. In 1894, Hager 
began producing hinges for wooden beer 
cases for a brand-new St. Louis beer, 
Budweiser. The Anheuser-Busch brew- 
ery is Hager’s neighbor to this day. 

In the early 1900s, Charles Hager 
stepped down from the presidency, and 
his son, August W. Hager, became the 
company’s 2nd president. It was during 
this time that the country saw rapid 
growth of both farm and residential 
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Commercial 


Hager employees’ group shot 


construction. At that time, most hinges 
were produced by hand forging and oth- 
er manual procedures. August Hager 
embraced the Industrial Revolution and 
modernized the manufacturing process. 

The initiation of the Panama Canal 
Project by President Teddy Roosevelt 
further enhanced business as Hager was 
contracted to produce massive quantities 
of custom hinges for locks on the canal. 
Then, from 1914 to 1918, during WWI, 
government orders for hinges continued 
to flourish and keep the Hager factory 
producing at maximum capacity. 

In 1929, August W. Hager passed 
away, and Charles A. Hager (another son 
of Charles Hager) became the company’s 
3rd president. 

Then came the Great Depression, 
which closed down many businesses, 
but Hager survived. As quoted from 
family archives by J. Withnell Hager, 
“We kept our organization together. 
We never closed. We worked half days 
instead of full days in order to give our 
employees some work. We kept going 
in spite of the fact that we were losing 
money. We stocked our inventories and 
kept our complete workforce intact. Hag- 
er employees have always been part of 
the family” 
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During Charles A. Hager’s presiden- 
cy, C. Hager and Sons Hinge Manufac- 
turing Company’s sales tripled, and the 
company’s market share was significantly 
increased by the decision to sell through 
distributors. 

In 1945, Archer L. Hager (Charles A. 
Hager’s son) became the company’s fifth 
president. Archer had started with Hager 
as a shipping clerk in 1912 when he was 
18 years old. While working his way to 
presidency, Archer operated every piece 
of machinery in every department of the 
company. 

World War II proved to be the next 
challenge for Hager and for the United 
States. While the Hager men served their 
country, the Hager women kept the busi- 
ness running, producing hinges for the 
military. Post World War II, Hager stepped 
up its manufacturing of commercial hing- 
es and again modernized its factories. 

In 1970, A. William Hager became 
the company’s sixth president and Hag- 
er relocated its manufacturing from St. 
Louis to new, modern facilities in Green- 
ville, Mississippi, and Montgomery and 
Oxford, Alabama. This strategic move 
allowed Hager to streamline production 
with increased capacity and state-of-the- 
art machinery and processes. 
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Under the leadership of August W. 
“Rusty” Hager III, the company expand- 
ed its product line to include Roton 
continuous geared hinges, trim and 
auxiliary, and thresholds and weather- 
stripping products. In the 1990s, Hag- 
er added sliding door hardware to its 
product range. 

As the 2000s began, Hager intro- 
duced stainless steel continuous hing- 
es and that same year, Hager launched 
locks, door controls, and exit devices. 

2008 saw the addition of electric 
locks and exit devices and also the 
launch of Euroline - a product line 
focused on meeting the needs of inter- 
national customers. Hager products 
can be found in buildings throughout 
the Middle East (including the Burj 
Khalifa and Burj Al Arab in Dubai) 
as well as Central and South America, 
Asia, and North America. 

Over the next decade, the product 
line continued to expand and welcomed 
the sixth generation. Johnston Hager 
started out as Product Manager for 
architectural hinges and thresholds & 
weatherstripping. Continuing his growth 
within the company, he was promoted 
to Director of Residential Sales. 


August Hager (Rusty’s son) joined 
Hager as an Architectural Specification 
Associate. August became the first Hager 
to obtain his Architectural Hardware 
Consultant (AHC) through the Door 
& Hardware Institute (DHI). 

In 2012, Hager launched a line of 
electrified products, low-energy power 
operators and actuators, the Hager H 
family of keyways, the 2300 Series deco 
leverset and large format interchangeable 
cores to work in conjunction with the 
Grade 1 cylindrical leversets, mortise 
locks and exit device trims. Keeping safe- 
ty at the forefront, Hager added a photo- 
luminescent push bar cover option, an 
optional flush end cap, and anti-vandal 
pulls to the exit device product category. 
Hager also added the 9400 Series stain- 
less steel sliding door hardware to the 
sliding door product line. 

In 2017, Hager forged an alliance with 
Salto Systems, launching Hager powered 
by Salto, a new product category for elec- 
tronic access control. The HS4 platforms 
provide solutions for the entire building 
and adapts easily to evolving requirements 
and budgets for a multitude of vertical 
markets including multi-family, assisted 
living, education and healthcare. 

Next came 3300 Series Grade 3 
leversets. Hospitality transitional 
thresholds, sliding barn door priva- 
cy locks, the eConestoga economical 
sliding door hardware and the door 
cushion stop were added to the slid- 
ing door hardware product line. New 
power supplies and door prop alarms 
were added to the electronic product 
line, and the BLUEnet, Interconnect- 
ed GEO, KS Platform, and the AEle- 
ment were added to the HS4 electronic 
access control product line. 

In 2019, new safety features for 
Roton Continuous Geared Hinges 
were launched, including the TIPIT 
Ligature-Resistant Hospital Tip and 
a newly improved Hospital Tip. The 
8300 Series was added to the low-en- 
ergy power operator family to provide 
ADA compliance to both interior and 
exterior door openings. 

Warren “Sonny” Hager Jr. began 
working at Hager. August Hager IV 
was promoted to strategic account 
executive. 


The company began modernizing 
and expanding its manufacturing and 
warehouse operations in late 2019. An 
existing warehouse in Montgomery was 
replaced with a new distribution center 
and state-of-the-art Automated Storage 
and Retrieval System (ASRS). 


Post-Pandemic Growth 

The timely introduction of Hager Uni- 
versity, an online educational tool to 
learn about Hager’s products and the 
industry, was announced in June of 2020. 
Modules vary in length from eight to 15 
minutes with knowledge checks along 
the way and a short test at the end. New 
modules continue to be added. 

Despite the challenges of the COVID 
pandemic, Hager remained focused on 
customers and product development. 
COVID provided numerous challenges, 
but as usual, the Hager team was up for 
the task and focused on filling customer 
orders by navigating the many supply 
chain and material issues. Continued 
product expansion included additions 
to the Locks, Door Controls, and Exit 
Device categories in addition to prod- 
uct development around hands-free 
solutions. Hager also began work on 
revamping the sliding door hardware 
line to provide an expanded yet stream- 
lined product offering. 


>> Another view of the St. Louis headquarters 


>> Expanded product line 


The new distribution center was 
completed in the fall of 2020 and the 
transition to the new warehouse and 
software system began. In 2021, Sonny 
Hager transitioned to the product man- 
ager for threshold and weatherstripping. 
The following year Johnston Hager was 
promoted to the position of president 
and chief operating officer. In his prior 
role as senior vice president of residential 
sales, national accounts and customer 
support, Johnston was instrumental 
in driving customer relationships and 
reorganizing Hager’s customer support 
team. August Hager IV, A.H.C. has 
expanded his role as sales manager for 
Hager’s Southeast region and remains 
Vice President of Technical Services. 

Read a full history of Hager on their 
website at https://www.hagerco.com/ 
web-page-links/hager-history 
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HAGER TIMELINE 


1848: Charles Hager left Germany, even- 
tually ending up in St. Louis and going to 
work at a blacksmith shop. A year later, he 
bought that shop. 


1878: The blacksmith shop became C. Hag- 
er and Sons Hinge Manufacturing Company, 
a family business specializing 
in the manufacture of quality 
hardware. 


1894: Hager began produc- 
ing hinges for wooden beer 
cases for a brand-new St. 
Louis beer: Budweiser. 


Early 1900s: Charles Hager 
stepped down from the presi- 
dency, and his son, August W. 
Hager, became the company’s 
second president. 


1904-1914: Hager was contracted to pro- 
duce massive quantities of custom hinges 
for locks on the Panama Canal, under con- 
struction at that time. 


1914 to 1918: During World War |, gov- 
ernment orders for hinges kept the Hager 
factory producing at maximum capacity. 


1929: Charles A. Hager (another son of 
Charles Hager) became the company’s third 
president. 


1930s: Through the Great Depression, 
Hager never closed, working shorter days 
and losing money but keeping their work- 
force intact. 


1943: Richard G. Hager (another son of 
Charles Hager) became the company’s 
fourth president. 


1945: Archer L. Hager (Charles A. Hager’s 
son) became the company’s fifth president. 


1945: With its president and top execu- 
tives serving the country in World War Il, 
C. Hager and Sons Hinge Manufacturing 
Company remained in business, produc- 
ing hinges for the military, run by the 
Hager women. 


>> Charles Hager 


1970: A. William Hager, became the com- 
pany’s sixth president. Hager relocated its 
manufacturing from St. Louis to new, modern 
facilities in Greenville, Mississippi, and Mont- 
gomery and Oxford, Alabama. 


1985: A. William Hager became Chairman 
of the Board and his eldest 
son, August W. “Rusty” Hager 
Ill, became the company’s 
seventh president. 


1985: Hager expanded its 
product line to include Roton® 
continuous geared hinges, 
trim & auxiliary, and thresh- 
olds & weatherstripping 
products. In the 1990s, Hager 
added sliding door hardware 
to its product range. 


2003: Hager Companies transitioned 
presidency from Rusty Hager to Charlie 
Hager (Rusty’s cousin), making Charlie the 
company’s eighth president. This decade 
also began with the introduction of Hager’s 
stainless steel continuous hinges. 


2006: Hager transitioned presidency from 
Charlie Hager to Ralph Hager (Rusty’s brother. 
Ralph became the company’s ninth president. 


2008: Hager launched three new product 
lines - Locks, Door Controls, and Exit Devic- 
es. The company also launched Euroline - a 
product line focused on meeting the needs 
of our international customers. 


2009: Hager consolidated its Oxford and 
Montgomery, Alabama, manufacturing 
plants and opened a new distribution center 
in Phoenix, Arizona. 


2010-2015: Hager launched a line of elec- 
trified products, including electric strikes, 
keypads, and magnetic locks followed 
shortly by the 8400 Series Low Energy Power 
Operator. The expansion also included the 
Hager H family of keyways. 

Johnston Hager was promoted to Di- 
rector of Residential Sales. August Hager 
(Rusty’s son) joined Hager as an Architectur- 
al Specification Associate. August became 
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the first Hager to obtain his Architectural 
Hardware Consultant (AHC) through the 
Door & Hardware Institute (DHI). 


2019: Warren “Sonny” Hager Jr. began 
working at Hager. August Hager IV was 
promoted to strategic account executive. 


2020: COVID provided numerous challeng- 
es, but the Hager team was up for the task 
and focused on filling customer orders by 
navigating the many supply chain and ma- 
terial issues. Continued product expansion 
included additions to the Locks, Door Con- 
trols, and Exit Device categories in addition 
to product development around hands- 
free solutions. Hager also began work on 
revamping the sliding door hardware line 
to provide an expanded yet streamlined 
product offering. 


2020: The new distribution center was com- 
pleted in the fall of 2020 and the transition 
to the new warehouse and software system 
began. The company had begun moderniz- 
ing and expanding its manufacturing and 
warehouse operations in late 2019 with a 
$20 million investment in this new distribu- 
tion center and state-of-the-art Automated 
Storage and Retrieval System (ASRS). 


2021: Sonny Hager transitioned to the 
product manager for threshold and weath- 
erstripping. 


2022: R. Johnston Hager, Ill was promot- 
ed to the position of president and chief 
operating officer. August Hager IV, A.H.C. 
has expanded his role as sales manager 
for Hager’s Southeast region and remains 
Vice President of Technical Services. (fl 
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Distributor Profiles: 
Stone & Berg and Access 
Hardware Supply 


or this year’s distributor profiles Locksmith Ledger _ allows us to pay special attention to our customers 
looks at the storied history of Stone & Berg and and keep focused on their needs. There comes a 
AHS, two distributors who continue to provide _ point where a focus on growth can supersede the 
security hardware and products while adapting and _ focus on service being delivered to customers, and 
evolving to meet the changing needs of locksmiths. _ we have always made sure that our customers’ needs 
are our first priority.” 
Stone & Berg He continues, “Keeping Stone & Berg a single 
Stone & Berg Co. Inc. isa fifth-generation hardware _ location allows our inside sales force to be located 
distributor that started out more than acenturyago in the same building as our inventory for hands- 
in 1909 as a distributor of lumber and hardware. _ on product information - does X cam work with 
Over time, the family-run company shifted to only _Y cylinder, will X key fit in Y keyway? If you call 
hardware, forming great relationships with the us, our receptionist answers the phone quickly, 
top manufacturers in the locksmith industry and and you can ask for your preferred salesperson, 
offering a wide range of products to their customers. __ who is always ready and willing to help you with 
“We are a single location security hardware dis- questions and research solutions — that’s how we've 
tributor and, yes, that is a strength,’ says Michael _ kept such strong relationships with our customers 
Pagano, Vice President, Stone & Berg Co. Inc. “This | over many decades.” 
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THE NEW 
INDUSTRY LEADER 


WITH THE BEST 
PERFORMANCE & VALUE 


Camden is ready to support your next project with a 
complete range of award-winning locking products, 
including electric strikes, magnetic locks, delayed 

egress locks, and more. Every product features a 
universal design, with features like latch monitoring and 
compliance to both UL Security and Fire standards at no 
extra cost. We also back our locks with our ‘no-hassle’ 

5 year to lifetime warranty! 


CX-DE1200 Series 


Single and Double Door 
Delayed Egress Magnetic Locks 


STRIKES AND MAGLOCKS AVAILABLE IN BLACK FINISH! 
IN STOCK NOW 


JOIN US AT WEST BOOTH #7025 


i 


CX-91 & CX-92 Series 


600 Ibs. & 1200 Ibs. Single and Double 
Door Magnetic Locks 


| 


a 


6e 
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q 


CX-ED1689L-4 & CX-EPD1289L & 
CX-95S-DH CX-ED1799L-8 CX-EPD1289L-BK 
Magnetic Door Holder, Low Profile & Dual Monitor Award Winning 3/4” 
Surface or Flush Mount, with Grade 1 Fire Rated Mortise Strikes ‘Universal’ Grade 1 Fire Rated 
Armature Extension Bars in Multiple Faceplate Packages RIM Strikes with Preload 


LOCKING | CONTROL | ACTIVATION | ACCESS 


CAMDEN ae 


DOOR CONTROLS 


Cover Focus: Know your Distributor 


Stone & Berg also has a training area 
on-site in Worcester, Massachusetts, able 
to seat up to 30 individuals. “We've had 
classes on automotive, master keying, 
automatic operators, restricted key sys- 
tems, multi-housing solutions - you name 
it,” says Pagano. “Depending on your 
location, we can even send someone to 
you if you need help with specific issues 
in your shop. We also promise same day 
shipping on any stock orders placed by 
5pm, an easy return policy with a quick 
turnaround time, and free shipping on 
orders over $400” 

For more than 100 years, locksmiths 
have always been the core foundation of 
Stone & Berg. “We know our customers 
simply by their voice on the phone, and 
we truly hope that never changes,” he 
explains. “A personal relationship used to 
be the only way to do business, but that 
practice is becoming harder and harder 
to find — not just in our industry, but 
everywhere. It is because of locksmiths 
that we have become who we are, and 
we have built many longstanding and 
strong relationships with them through 
the years.” 


Staying Current 
Pagano points out that the company 
does its best to accommodate the needs 
of customers and add new items to their 
inventory on a weekly basis. “Keying ser- 
vices are something we have provided to 
our locksmith customers for a long time. 
There are times when a shop does not 
have the time or workers to get all of their 
jobs done quickly and efficiently, and we 
can help you with that,” he says. “Many 
customers are surprised to discover that 
we offer a no-fee blind shipping option” 
Demand for both restricted and pro- 
prietary keyways, says Pagano, has been 
growing consistently for Stone & Berg, 
and the company has many options to 
offer their customers. “Gone are the days 
of creating a key system on a less used 
‘odd’ keyway; our customers realize that, 
if explained properly, the end user would 
rather upgrade to a proprietary keyway 
to decrease unauthorized duplication. 
When that is not enough for their needs, 
we offer a large variety of patented and 
restricted systems when key system secu- 
rity is a major concern.” 


“Goods of the Woods” 


STONE & BERG LUMBER COMPANY 
99 a: bse: bear ara ene 


+) DECEMBER [754 
H 


>» Stone & Berg calendar from 1949 


Another category that has seen recent 
growth is electronic security: electrified 
levers, switches, latch retraction kits, 
power supplies, electrified hinges, and 
networked or standalone locks. “More 
locksmiths are getting into the electrified 
installs, realizing the gap that they can 
fill, starting out with standalone systems, 
and working into fully networked build- 
ings,’ Pagano points out. 


State of Distribution 

The number of distributors nationwide 
has changed dramatically over the past 
10 years or so, as mergers and acquisi- 
tions have consolidated the industry “to 
a point where there are staggeringly few 
small distributors left,” notes Pagano. 
“Yet, while consolidation has taken away 
many of the smaller distributors, even 
more online wholesalers have popped 
up in their place, creating an interest- 
ing shift for all distributors. Now that 
everyone has e-commerce websites, 
price-checking products is very quick 
to do for dealers, many of whom will 
have multiple websites open to scan for 
the best prices. 

“The Stone & Berg customer service 
experience is where we are really able to 
get ahead of the faceless online resellers 
- we can comfortably stand behind the 
products that we sell,” Pagano explains. 
“We gladly help our customers when 
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they call us with a defective product, 
special orders, requested research or 
even a simple quote. We focus on build- 
ing strong relationships with our cus- 
tomers and acting as a partner in their 
success. If they succeed, we succeed. It 
is our belief that strong personal rela- 
tionships and good customer service 
will continue to see our business grow 
as the industry adapts to changes in the 
distribution landscape.” 

Similar to the hardware distribution 
industry, Pagano astutely points out that 
the locksmith industry is becoming 
inundated with both online and retail 
options for their customers to pur- 
chase products directly and cheaply. 
“This means that locksmiths might not 
be making as much as they used to on 
products, and may be forced to adapt 
their strategies,” he says. “Along with this 
shift, many standalone and networked 
electronic solutions have become avail- 
able using prox, fob or mobile credentials 
that are more affordable for the end user 
- some allowing for recurring revenue 
for the locksmith who installs the prod- 
uct. Locksmiths are no longer expected 
only to handle mechanical installations. 
With so many electronic options now 
available to end users, demand is being 
created and locksmiths are in a position 
to step in and take up that new business, 
should they choose.” 


ACCESS 
ree 
SUPPLY 


Access Hardware Supply 

With a tagline that highlights the com- 
pany’s success — “Where service meets 
expertise” — it is no secret that Access 
Hardware has “unlocked the keys to 
industry success as well as securing a loy- 
al client base,” says Matthew Dilworth, 
head of marketing for AHS. “Boasting 
over 25 years of leading experience in the 
door hardware industry, Access Hard- 
ware has developed the tools to keep 
on top of industry trends, garner deep 
trade knowledge and know exactly what 
its clients’ needs are.” 


OSH OGESHOeESHOGZHOS 


All Weather. All Purpose. 


Access Control for All Seasons 


Rain or shine, snow or heat, you need electronic access control products to weather 
all seasons. Adding access control to building exteriors and perimeter provide a 
variety of challenges and local weather and codes must be taken into consideration. 


We've exposed our products to the elements and they passed the test. 


Universal Electric Strikes Concealed Electric Strikes 
2 1006 Series on E rn ¢ 8000 | 8300 | 8500 Series 
____ The strongest, most versatile . — Concealed, no-cut solutions for 
electric strike available for ies ; 
ie ee : cylindrical or mortise locksets. 
cylindrical and mortise locksets. @ 
® = Co) _ 
ks m ie Adjustability 
_ y < Peres > 
1500 Series ™| 1600 Series ™ 
+ The most advanced electric strikes, ; ; 
offering dynamic integrated Surface Mounted Electric Strikes 
adjustability and field configurable 
options for cylindrical and mortise j 
" locksets. 9000 Series 
—_ fL ' Low-profile, surface-mounted, 
¢ _ si u * no-cut solutions for exit devices. 
: 5000 | 5300 Series i 
5 Compact, high-performance solutions Ld 
— for limited space applications with L . 
| omindrical locksets. 9400 2299 9699 29799 gao9 
, Sl 9200 rf 
s 
L> 6 yyy, 
f é Watch for these icons throughout 
hesinnovations.com | f ie oe ne, _the catalog and on packaging. Experience a safer 


Rated Rated Resistant and more open world 


Cover Focus: 


Enjoying continued growth, a ded- 
icated team, and the expert knowledge 
to keep clients happy, Access Hardware 
also celebrated a milestone in its contin- 
ued expansion in October of 2023 with 
the grand opening of a second office in 
Rancho Cucamonga, Calif., to service the 
southern California market. AHS’s origi- 
nal location is in San Leandro, California. 


AHS celebrated the October 2023 grand 
opening of a second office in Rancho 


Cucamonga, Calif. 


COURTESY OF AHS, 


For Access Hardware, a family-run 
leader in the door hardware industry, 
tapping into and staying ahead of the 
industry trends, competition, and most 
importantly, the needs of their valued 
clients is the secret to successfully “open- 
ing doors to new business,’ Dilworth 
points out. “In a notoriously competitive 
industry, only the best can maintain that 
cutting edge that is needed to stay on top. 
Putting its clients first and developing 
long lasting relationships is a top prior- 
ity for Access Hardware; achieving the 
winning balance through listening and 
asking the right questions to get the job 
done right the first time.” 

With a dynamic, highly experienced, 
and dedicated distribution team, Access 
Hardware takes its valued clients through 
all business aspects from selecting the 
right product supplied by the best man- 
ufacturers to consistently ensuring reli- 
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able and speedy product delivery. With 
every step, Access Hardware provides 
the necessary knowledge, support, and 
client collaboration to ensure success. 

“Access Hardware has developed 
an enviable industry reputation as a 
leader in serving the mechanical and 
electrical local and access hardware 
industries,’ says Dilworth. “Opening 
the door to products, services, and sec- 
tors that include systems integrators, 
glass & glazing, locksmiths, door gate 
& fence, government, education, and 
healthcare, Access Hardware industry 
scope, expertise and turn-key solutions 
remain unmatched.” 


tion, healthcare and government. Access 
Hardware Supply has years of experience 
with the relevant rules and regulations, 
complemented by extensive industry 
relationships to help meet any specifi- 
cation or requirement. 

As a GSA Contract Holder, AHS 
have the requisite knowledge to exe- 
cute orders according to schedules 
and specs. “From office buildings and 
courthouses, to embassies, prisons and 
military installations, we can help with 
the products as well as the process,’ the 
company said. “Wherever you need 
to provide door hardware for access, 
egress or security control, we'll work 


AHS warehouse with a fully array of hardware to meet the needs of locksmiths. 


Access Hardware goes the extra mile 
to also educate its clients on the latest 
industry trends, regulatory initiatives, 
innovative approaches, and other rele- 
vant data to ensure a competitive edge. 
By maintaining strong links to pro- 
fessional associations and affiliations, 
Access Hardware clients have a distinct 
advantage in choosing its team. 

“One such client, Crown Fencing 
has looked to Access Hardware's lead- 
ing solutions to help them achieve their 
goals,’ notes Dilworth. “Access Hardware 
has developed a long-lasting relationship 
with this top client and remains loyal 
while providing knowledge and product 
advice with every step taken together.” 

Access Hardware has vast experi- 
ence working in areas such as educa- 
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with you to successfully utilize the GSA 
contract schedule.” 

AHS also offers expert tips for lock- 
smiths and access control hardware 
installers with its online Academy, 
which has training videos and other 
resources. “Our Access Academy vid- 
eos hold the answers — with insights 
provided by industry leaders ranging 
from Adams Rite and Schlage to Von 
Duprin, plus many others, as well as 
our own helpful tips,” says Dilworth. 
“As security solutions continue to 
evolve, so do those who implement and 
support them. Locksmith security pro- 
fessionals established the foundation 
and created the cornerstones for the 
security and access control industry 
as we know it today.” 
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Access Hardware Supply 

San Leandro, CA « Rancho Cucamonga, CA 
Phone: 800-348-2263 

Fax: 510-483-4500 

Email: info@accesshardware.com 

Website: www.accesshardware.com 


N 


N 


$0 


aod 


Access Tools / Merit International Enterprises Inc. 
Miami, FL « Phone: 800-323-8324 

Fax: 305-635-1077 « Email: sales@accesstoolsusa.com 
Website: www.accesstoolsusa.com 


acd,g 


All 


Accredited Lock Supply Co. 

Secaucus, NJ + Phone: 201-865-5015; 800-652-2835 
Fax: 201-865-5031 + Email: mail@acclock.com 
Website: wwwaacclock.com 

SHDA Member 

Full-line distributor of: More than 140 manufacturers 


$25 


$500 


a, CG d, ef, 
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All 


A-Line Distributors 

Edmonton, AB, Canada 

Additional locations: Calgary, AB and Cambridge, ON 
Phone: 780-451-6545 

Toll-Free 888-45 1-6545-Email: sales@alinedistributors.com 
Website: wwwalinedistributors.com 


a,d 


ADI 

Melville, NY Headquarters « Phone: 631-692-1000; 

800-233-6261 (U.S.); 877-234-7378 (Central America) 

Website: www.adiglobal.us; adiglobal.ca 

Full-line distributor of: 500+ manufacturers in Intrusion & 
Z-Wave, Fire, Video Surveillance, Access, Power, A/V Networking, 
Communications, Central Vac, Tools and Hardware, Wire and 
Cable, Structured Wiring 


a, b, Gq ef, 


gh 


All 


Advance Metalworking / 4 Degree Trailer Co. 
Phone: 800-369-5365 

Fax: 309-853-3389 « Email info@fourdegreetrailer.com 
Website: www.fourdegreetrailer.com 

Full-line distributor of LoRiser trailers, Lift-A-Load trailers 


ad 


All 


APA - Agences W. Pelletier 

Montreal, QC, Canada « Phone: 514-276-6700; 800-363-6700 
Fax: 514-276-9413 

Edmonton, AB « Phone: 780-452-1171 + Fax: 780-452-1173 
Halifax, NS + Phone: 902-481-6333; 800-741-7000 

Ottawa, ON « Phone: 613-741-7900 « Fax: 613-741-7907 
Quebec City, QC + Phone: 418-681-7522 « Fax: 418-681-4010 
Toronto, ON « Phone: 905-612-1666 « Fax: 905-612-9689 
Vancouver, BC « Phone: 604-299-3466; 800-668-7161 
Website: www.apainc.ca 

SHDA Member 


$100 


Varies 


a, G d, ef, 


gh 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 


28 [4/24] | LOCKSMITH LEDGER I www.locksmithledger.com 


KNOW YOUR : 
DISTRIBUTOR =| lee eeleciee 

a| =| $/ 2/ 2) = 

5/3] 3| 3| 3| s 

4) £/ a| &| & o 

A S| Ses es Se 

a) ||| 0: |) se ret || I 

=/ o/ S| vi aj S| 5 

= ) J oO A= tJ £ z 

; <| #| $/ 3] 5 3} o| 2 Prepaid Value 

Company Name, City, vig a 5] 8) S| S) ss] Minimum] Shipping | Added | Regions 
State, Phone, Fax Ja/ <}| w} @/ nm} A} <<] WI Order | Minimum] Services | Served 
Albany Group LLC 
Westmont, IL « Phone: 708-594-2132; 888-680-9990 F 
Fax: 888-680-1998 « Email: cs@albanygroupllc.com ui Pe Neal eae Nl » asics a d,gyh - 
Website: wwwaalbanygroupllc.com 


Albany Group LLC features commercial door pivots, concealed door closers and concealed hinges from 


industry-leading brands, including Bommer, Brookline, D&D Technologies, Dorma, Norton, Rixson, 

Al ba ny Grou p Simonswerk and SOSS. We’re an IIlinois-based supplier of architectural hardware, supplies and 
accessories. We service door manufacturers, service agencies, millworks, furniture and cabinet-makers 
and custom fabricators throughout the United States and Canada. 


American Building Supply, Jeld-Wen Windows & Doors 
Sacramento, CA « Phone: 916-379-4270; 800-649-5540 

Fax: 916-379-4287 « Email: info@abs-hardware.com 

Website: www.abs-abs.com 


Viv [vi VviVv $0 $0 ad 1-4 


American Key Supply 

Henderson, NV « Phone: 800-692-1898 

Fax: 650-351-5973 « Website: americankeysupply.com 
Email: support@americankeysupply.com 

Full-line distributor of 40-plus manufacturers 

SHDA Member 


v v v v $0 $100 a, d,e,g 1-4 


Anderson Lock 

Des Plaines, IL + Phone: 847-824-2800; 800-323-5625 

Fax: 847-296-9259 « Email: sales@andersonlock.com 

Website: www.andersonlock.com 

Full-line distributor of:Alarm Lock, Corbin Russwin, Hager, LCN, 
Medeco, SARGENT, Schlage, Steelcraft, Von Duprin and Yale 


Viv [| ivi viv iW a,c, def g 1-4 


Anixter 

See Wesco 

ASLA Distributing 

Drexel Hill, PA « Phone: 516-766-2863 
Fax: 516-766-2863 « Email: asla.distributing@verizon.net V|\v [vid $5 $750 a 1-4 
Website: www.asla-distributing.net 

Full-line distributor of Allegion, Chubb, Squire, Union, Yale UK 


Axent Marketing 

Oldsmar, FL « Phone: 813-891-6758; 888-972-9368 
Fax: 888-226-2981 « Email: sales@axentmarketing.com 
Website: www.axentmarketing.com 


Viv [vi viv $10 a,b,d 1-4 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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Banner Solutions 

Kansas City, MO 

Phone: 888-362-0750 « Fax: 800-621-6581 
Email: sales@bannersolutions.com 

Website: www.bannersolutions.com 

SHDA Member 

Banner Solutions locations: 

Kansas City, MO: Sales Office/Distribution Center 
Urbandale, IA: Sales Office/Distribution Center 
Longwood, FL: Sales Office/Distribution Center 
Houston, TX: Distribution Center 

Dallas, TX: Distribution Center 

Greenville, NC: Sales Office 

Elizabethtown, PA: Distribution Center 
Portland, OR: Sales Office/Distribution Center 
Everett, WA: Sales Office / Distribution Center 
Anaheim, CA: Sales Office/Distribution Center 
Charlotte, NC: Distribution Center 


Allegion, ASSA ABLOY and dormakaba 


Ui" 


banner 


SOLUTIONS 


Full -line distributor of 70+ manufacturers in stock, including 


$0 


a,b,c,d,h 


1-4 


At Banner Solutions, we focus on providing our customers with solutions for all their door security needs. Our Electronic Access Control, 

Commercial, Residential, and Glass hardware experts are ready to help our Locksmith customers find solutions for every challenge. Plus, 
we stock all the Automotive products you might need for your customers. Add to that a deep inventory on all the major brands you rely on, 
a best-in-class distribution network, and an easy-to-use website available 24 hours a day, and it's clear Banner Solutions is your partner 

for success. 


Bell’s Security Sales Inc. 

Bloomfield, NJ « Phone: 973-743-3709; 800-772-2266 
Fax: 973-743-6357 

Email: rick@bellssecurity.com 

Website: www.bellssecurity.com 


1-4 


Best Key Supply 

Newton, MA « Phone: 857-400-9004 
Email: info@bestkeysupply.com 
Website: www.BestKeySupply.com 


acd 


1-4 


Blaydes Lock & Security 

Washington, DC « Phone: 202-832-7100; 800-424-2650 
Fax: 202-832-1359 « Email: tom@blaydeslock.com 
Website: www.blaydeslock.com 

Full-line distributor of Corbin Russwin, Master, Schlage, 
Securitron, Yale, etc. 


$35 


$350 


ad,fg 


Blue Dog, now owned by Framon Mfg. 
Alpena, MI + Phone: 989-354-5623 

Fax: 4989-354-4238 « Email: phil@framon.com 
Website: www.bluedogkeys.com 


abodh 


1-4 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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Join Wesco 


at ISC West 


Learn how we can help transform the way you do business. 
eo e 9 e e Fi 
Visit Wesco’s booth #18053 to discuss our: Wednesday Aprilio 


« Broad portfolio of security, professional A/V and network infrastructure solutions 10:00 a.m. - 5:00 p.m. 


* Supply chain services to support our partners, including installation 


enhancement services Thursday, April 11 


10:00 a.m. — 5:00 p.m. 


- Expert teams across regions and industries 
; ; l Friday, April 12 
- Interactive demos including Command and Control Center 10:00 a.m. - 3:00 p.m. 


and Conference Room as a Service 
The Venetian Expo Center 
Don’t miss the presentations and workshops, including 201 Sands Avenue 
“The 2024 Security Megatrends: Your Guide to the Industry’s Most Impactful Trends” Las Vegas, NV 89169 
with Tara Dunning, VP of Global Security & Infrastructure Sales & Strategy. 
Moderated by SIA. 


Thursday, April 11 | 10:00 -11:00 a.m. 


ms f=} Scan here to get your 
a FREE Expo Pass. Wd 
WEST i 


Offer ends on Tuesday, April 8 


fee: 9 11:59 p.m. PST wesCcO 


Ingenuity delivered. Wesco.com 


© 2024 Wesco International 
240174A001 
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Builders Lock & Hardware 

North Attleboro, MA « Phone: 508-643-9100; 800-260-5625 
Fax: 508-643-9102 

Email: sales@builderslock.com 

Website: www.builderslock.com 


C.C. Craig Co. Ltd. 

Winnipeg, MB, Canada « Phone 204-633-9192; 800-665-7323 
Fax: 204-694-6520 « Email: sales@cccraiglock.com 

Website: www.cccraiglock.com 

Calgary, AB « Phone: 800-565-1242 

Edmonton, AB « Phone: 780-409-9504; 866-768-0883 

Fax: 780-409-9403 


C-L-K Supplies 

Post Falls, ID » Phone: 800-848-6989 
Email: sales@clksupplies.com 
Website: www.clksupplies.com 
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Colonial Lock Supply Co. Inc. 

Newington, VA « Phone: 703-550-8558; 800-732-9117 

Fax: 703-550-8857 » Email: colonial@baldinos.com 

Website: www.coloniallocksupply.com 

Full-line distributor of Alarm Lock, Arrow, CompX, Don-Jo, GMS, 
HES, Kaba Ilco, Kaba Unican, Master/American, RCI, Yale 


ad 


Commonwealth Lock Co. 

Cambridge, MA « Phone: 617-876-3301; 800-442-7009 
Fax: 617-661-3168 » Email: sales.commonwealthlock.com 
Website: www.commonwealthlock.com 

Full-line distributor of more than 120 leading manufacturers 


Viv [V4 |4 ivi viv iW NA $350 


a,b,d 


1-4 


Commonwealth Lock Co. was established in 1936 and is a family-owned and operated whole- 
sale distributor of locksmith supplies, door hardware and related items. If we don’t have an 
item in stock, we will special-order it for you. We're located in the Metropolitan Boston Area 
(Cambridge) at 1853 Massachusetts Ave. (Rte 2A), easily accessible from the MBTA Red 
Line, Porter Square “T” Stop. Hours are Monday-Friday, 8:30 a.m. to S:30 p.m. EST. We ship 
nationwide via FedEx Ground or UPS. All in-stock items are shipped the same day the order is 
received. No minimum-order requirements. We accept Visa, MasterCard, Discover and Amer- 


ican Express, or we can ship your order COD. 


Craftmaster Hardware 

Northvale, NJ » Phone: 800-221-3212 

Fax: 800-501-7750 » Email: info@craftmasterhardware.com 
Website: www.craftmasterhardware.com 

SHDA Member 


a, bcefgh 


14 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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SFIC offered in the SFIC Housings available as well as 
following keyways: Convertible Rim/Mortise Housings 
PO Bes, iy, available in Schlage, Sargent, Medeco, 
K,L,M,0, 1C, 1D, KMT300 Corbin Russwin, Yale and KSP (SFIC) 


and now offering R keyway! 


Quality in Products, Service and People is always our top priority! 


oa KSPZ 


43 Sword Street * Auburn, MA 01501 
PH: 800-577-5397 « FAX: 508-753-2183 


Made in 
the USA 
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Cypress Security Products Ltd. 

Calgary, AB, Canada « Phone: 403-250-1967; 800-561-1967 

Fax: 403-250-1969 

Website: www.cypress-security.net 

Full-line distributor of ABLOY, ABUS, Adams Rites, Alarm 

Lock, American Lock, BEST, Camden Door Controls, Corbin 
Russwin, Detex, Dudley, effeff, Folger Adam, GMS, HES, HPC, Jet 
Hardware, Kaba-Ilco, Key Systems, LCN, Lund, Master, Norton, 
Olympus, RCI, Rixson, Rofu, SARGENT, Schlage, Scorpion, Seco- 
Larm, Securitron, Stanley, Telkee, Von Duprin, Yale 


$0 


$500 


ae 


D.G. MacLachlan Ltd. 
Coquitlam, BC, Canada 
Phone: 604-294-6000 

Email: sales@dgmac.com 
Website: www.dgmaclock.com 


Direct Security Supply Inc. 

Boston, MA « 800-252-5757 

Fax: 800-452-8600 » Website: www.directsecuritysupply.com 
Email: sales@directsecuritysupply.com 

Full line distributor of 60+ manufacturers, including ABH, ACSI, 
Adams Rite, Alarm Lock, AMSEC, Baldwin, Detex, Don-Jo, 
Falcon, Folger Adam, Gardall, HES, Ives, Jackson, Kaba-Ilco, 
Keedex, Keri Systems, LCN, NGP, Norton, RCI, Rofu, Sargent & 
Greenleaf, Securitron, Simplex, SOSS, Trine, Von Duprin 


SECURITY SUPPLY 


$0 


a, b, G d, & 


fgh 


including freight and custom discount structures. eee ee is to provide customers with quality products, 
competitive pricing and the best customer service possible. Our sales and customer service team is available 


8 a.m. to S p.m. EST. Call toll-free 800-252-5757 or visit us online at www.directsecuritysupply.com 


Direct Security Supply Inc. is one of the largest national wholesale distributors of access control and architectur- 
O DIREC J al hardware. With more than 60 product lines in stock and the most knowledgeable technical support sales staff 
in the industry, Direct will deliver. At Direct, we are committed to our customers and offer many programs, 


DL Services 
See A-Line Distributors 


Door Closer Service Co. Inc. 
Washington, DC « Phone: 202-526-0505; 800-566-0606 Fax: 301- 


Fax: 414-291-5685 « Email: info@doorhardware.net 


Website: www.doorhardware.net 


ME V $0 NA a,b,d 1-4 
Email: larry@doorcloser.com + Website: www.doorcloser.com 

Door Hardware Distributors 

Milwaukee, WI ¢ Phone: 262-786-4217; 800-829-8905 vivigv Viviv J $15 $1,000 slg All 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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Doyle Security Products 
Minneapolis, MN « Phone: 612-521-6226; 800-333-6953 
Fax: 612-521-0166 « Email: sales@doylesecurity.com Baal 
Website: www.doylesecurity.com Vi{v|iVv v v $0 $300 : : ss h ‘ 3 
SHDA Member a8 
Full-line distributor of Allegion and ASSA ABLOY, along with all 
major brands of hardware 


Since 1921, Doyle Security Products has provided locksmiths with products and services covering eight states in 
the Midwest. Training from our state-of-the-art 30-seat classroom and technical assistance is second to none. 
TTT Te eee TST 6 Our veteran Inside and Outside sales team with decades of experience, along with our full-service high security 
key shop, stands ready with ongoing support. Online Ordering is available 24/7 to check inventory, pricing and 
to place orders. 


Dugmore & Duncan Inc. 

Hingham, MA « Poway, CA « Bartlett, TN 

Phone: 888-384-6673 « Fax: 888-329-3846 

Email: sales@dugmore.com + Website: www.dugmore.com 
SHDA Member 

Full-line distributor of ASSA ABLOY 


Viv |v |v [viv $0 $0 a, d, f 1-4 


D U G M Oo R e Dugmore & Duncan is a stocking distributor of ASSA ABLOY brand mechanical 


and electronic security products, including Corbin Russwin, HES, McKinney, 


& D U N CAN Norton, Pemko, Rixson, Rockwood, SARGENT, Securitron and Yale. 


Door Openings Done Right 


Fairway Supply Inc. 

Austin, TX + Phone: 877-309-6300; 512-452-6300 
Fax: 512-452-8014 Vivi Vit vi[viVv $50 ad,fg 2,4 
Houston, TX « Phone: 713-957-2160; 800-767-3247 
Fax: 713-957-2122 « Website: www-fairwaysupply.com 


Fradon Lock Co Inc. 

Syracuse, NY « Phone: 315-472-6988, 800-447-0591 

Fax: 315-472-0958 « Email: sales@fradonlock.com 
Website: www.fradonlock.com 

Full-line distributor of AMSEC, ASP, Gardall, Lectro-Truck, 
Rol-A-Lift, STRATTEC 


vid $0 a,c,d 1 


Fried Bros. Inc. 

Philadelphia, PA « Phone: 215-627-3205; 800-523-2924 
Fax: 215-627-2676 « Email: sales@fbisecurity.com ViVi} lV [viv iv iV $100 $350 bdefg bh 1 
Website: www.fbisecurity.com 
SHDA Member 


Grah Supply 

San Diego, CA + Phone: 619-463-0170 

Fax: 619-234-4937 « Email: sales@lockandsupply.com 
Website: www.grahsecurity.com 

Full-line distributor of Medeco, Schlage, Von Duprin 
and many more 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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Hans Johnsen Co. 
Dallas, TX « Phone: 214-879-1500; 888-879-1500 ee 
Fax: 214-879-1530 » Email: lock@hjc.com Ne I ee | el Ia $0 Varies oe a 25 
Website: www.hjc.com 1, g 
SHDA Member 


The Hans Johnsen Co. sales staff consists of seven security hardware sales specialists who have more than 150 years of combined 
industry experience. Factory training plus additional in-house education keep our sales staff abreast of the latest in hardware 
products. Time is important to you as a customer. Our Dallas-based warehouse and multiple freight sources allow us to deliver product 
overnight to 80% of you, our customers. All other customers will receive their orders within two business days. Orders placed by 3 p.m. 
CST ship the same day. We have knowledgeable sales staff dedicated to serve you and a large selection of difficult to find items from 
more than 130 manufacturers. We have a convenient online ordering system, including pricing, product images, product information 
and a portal to additional industry knowledge at www.hjc.com. Serving the security hardware professional since 1901. 


Hardware Agencies Ltd. 

Mississauga ON, Canada « Toronto, ON, Canada 
Phone: 905-676-1975; 800-268-6741 

Email: orders@hardwareagencies.com 

Website: www.hardwareagencies.com 

SHDA Member 


$25 


$150 


a, b, Gg d, g 
f,g,h 


H.E. Mitchell Co. 
See Banner Solutions 


HLL. Flake Security Hardware, now part 

of Banner Solutions 

Website: www.bannersolutions.com 

Full-line distributor of more than 160 manufacturers 

Our mission is to help you, the security professional, to be 
successful. We're your strategic partner helping you to secure 
what matters most to your customers. 


H.L.FLAKE 


ME. SECURITY HARDWARE HARDWARE 


> 


$0 


$100 


a, G d, ef, 
gh 


banner 


Ui" 


SOLUTIONS 


Howard Keys 

Charlotte, NC; Fernley, NV; Mississauga, ONT, Canada 
Phone: 704-509-4944; 800-524-9199 

Fax: 877-509-6248 « Email: info@howardkeys.com 
Website: www.howardkeys.com 


4,e& 8 


1-4 


Howard Sales Co. 
See Lockmasters 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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From conference rooms 

to high-traffic venues, 
Record’s low energy swing 
door operators are built 
to meet your needs — 


outperforming, and ouflasting, 


the competition. In stock 
and ready to ship, Record 

is the clear choice to keep 
everything running smoothly. 


=) 


(4) record 


Easy installation 

Heavy-duty construction 

Built for sustained long-term use 
Maintenance-free 

On-board programming 

Great for retrofit and new installations 


recorddoors.com 


HA7 


HA8-LP 


HA8-SP 


HA9 


$$8200 
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IDN (International Distribution Network) Global Inc. 
Hurst, TX ¢ Phone: 817-421-5470 
Website: www.idn-inc.com, www.idn-inc.ca 
SHDA Member 
==> = WN Wee le lee lee | abode | ay 
INTERNATIONAL DISTRIBUTION NETWORK fg h 


as . 


IDN-Acme Inc. 

New Orleans, LA « Phone: 504-837-7315; 800-788-2263 
Albuquerque, NM « Phone: 505-816-0100; 800-291-1222 
Dallas, TX « Phone: 972-664-1240; 800-372-2263 

Ft. Worth, TX « Phone: 817-284-5696; 800-859-2263 
Houston, TX « Phone: 713-668-0022; 800-359-2263 
Memphis, TN « Phone: 901-795-2250; 800-687-1263 
Oklahoma City, OK « Phone: 405-942-8750; 800-664-2263 
San Antonio, TX « Phone: 210-545-3396; 800-431-2263 
Phoenix, AZ « Phone: 602-272-5300; 800-525-3131 
Tucson, AZ « Phone: 520-322-5625 


IDN-Armstrong’s Inc. 

Atlanta, GA « Phone: 404-898-8740; 800-726-3332 
Miami, FL « Phone: 954-239-4308; 800-827-3332 
Tampa, FL « Phone: 813-886-8007; 800-272-5184 
Nashville, TN + Phone: 615-724-2226; 866-849-0032 
Orlando, FL « Phone: 407-297-7722; 800-775-1220 
Raleigh, NC « Phone: 919-277-0007; 800-673-3330 
Richmond, VA « Phone: 804-353-9350; 800-735-3334 


IDN-Hardware Sales Inc. 

Livonia, MI « Phone: 734-591-1150; 800-521-0955 

Livonia Door Division « Phone: 734-466-4088; 877-933-3667 
Pittsburgh, PA « Phone: 412-771-6122; 800-837-5625 
Buffalo, NY « Phone: 716-626-1208; 888-588-5768 

Hartford, CT + Phone: 860-296-7886; 877-477-5625 
Cleveland, OH « Phone: 216-335-9740; 800-247-8217 

Grand Rapids, MI « Phone: 616-534-1067; 800-244-0777 
Syracuse, NY » Phone: 315-455-9305; 800-805-0408 
Philadelphia, PA « Phone: 215-698-8155; 800-233-3355 


continued on page 40 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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ye 


UNIVERSAL 


AFFORDABLE PROGRAMMABLE OF QUALITY SMART KEYS 


9-] BUTTON MODEL 
CONFIGURATIONS 


LSOFT iitshissns 
3000+ retitenen 


Compatible With Systems 
Using 315M/433M 


Supports Maximum Ultra- 
Long Transmission Range 
(40 m/130 ft) 


Superior, OE-Quality: 
Meets Or Exceeds Industry 
& Regulatory Standards 


Multiple Styles Available 


STANDARD 


PROGRAM IKEYS WITH 
AUTEL’S ADVANCED NEY PROGRAMMERS 
> MAXIM KM00 c : 


MAXIM IM608PROI 


MAXIIM IMS08S 


obs bol 


© 60 Second Key Generation 
¢ Guided Procedures 


Supporting 8 Key Series 
And 37+ Models 


Autel key programming and IMMO products are designed for professional locksmiths and NASTF-registered 
Vehicle Security Professionals. Please ensure you have the required licensing for your region prior to purchase. 


Visit autel.com/us/academy and register today for hands on 
automotive diagnostic, repair, service, and ADAS instruction. 


FV) AUTEL ACADEMY TECHNICAL TRAINING AUTEL 
NW 


1.855.288.3587 | AUTEL.COM | FOLLOW US @AUTELTOOLS 
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Electronic Locks 
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IDN-H. Hoffman Inc. 

Chicago Door Division « Phone: 630-628-9441; 800-399-3055 
Chicago, IL « Phone: 708-456-9800; 800-323-1918 
Denver, CO + Phone: 303-922-3041; 800-445-4008 
Indianapolis, IN « Phone: 317-635-8100; 800-428-9313 
St. Louis, MO + Phone: 314-692-8391; 800-392-1303 
Milwaukee, WI « Phone: 262-790-9750; 800-882-9899 
Kansas City, KS « Phone: 913-599-4111; 800-526-5897 
Cincinnati, OH + Phone: 513-271-8530; 800-457-3963 
Omaha, NE « Phone: 402-592-1652; 800-824-0684 
Minneapolis, MN « Phone: 952-886-3840; 800-326-8986 
Columbus, OH « Phone: 614-436-6619; 800-774-3255 


IDN-Canada Ltd. 

Burlington ON Canada « Phone: 905-319-7400; 866-288-6037 
Vancouver BC « Phone: 604-253-0017; 800-567-1177 
Ottawa, ON « Phone: 613-749-2172; 866-485-4436 
Montreal, QC « Phone: 514-956-0248; 800-310-3436 
Calgary, AB « Phone: 403-291-4844; 800-813-5344 
Edmonton, AB « Phone: 780-944-0014; 888-922-3707 
Halifax, NS + Phone: 902-468-1373; 888-550-4209 

Halifax Door Division « Phone 902-468-0722; 888-550-4209 
Scarborough, ON « Phone: 800-268-1306 

Toronto, ON « Phone: 416-248-5625; 800-268-1306 


IDN-Wilco 
Bay Area, CA Phone: 510-652-8522; 800-745-5450 
Riverside, CA Phone: 951-788-8300; 800-203-1577 


Independent Hardware Inc. 

Philadelphia, PA « Phone: 215-925-5306; 800-346-9464 
Email: sales@independenthardware.com 

Website: www.independenthardware.com 

Full-line distributor of: more than 50 manufacturers including 
Allegion, dormakaba, ASSA ABLOY plus many more 


$100 


$500 


ad 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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IML Security Supply 

ML Security Supply: Utah (Corporate) 
Phone: 801-486-0079 

IML Security Supply: Arizona 

Phone: 602-438-6068 

IML Security Supply: California 
Phone: 818-781-9999 

IML Security Supply: Colorado 
Phone: 303-698-1898 

IML Security Supply: Kansas 

Phone: 913-794-3260 

IML Security Supply: Nevada 

Phone: 702-939-5625 

IML Security Supply: Texas 

Phone: 210-943-9927 

IIML Security Supply: Washington 
Phone: 425-271-8431 

Coming in 2024: 

IML Security Supply: Dallas/Fort Worth 
IML Security Supply: Sacramento, CA 
Website: www.imlss.com 

SHDA Member 

Full-line distributor of most major brands, ask for line card 


$250 


a, b, G d, g 


fgh 


1-4 


International Key Supply 

Now part of Key Innovations 
Vernon Hills, IL 

Phone: 640-224-0031 

Email: info@keyinnovations.com 
Website: www.keyinnovations.com 


a,d,g,h 


Island Pacific Distributors Inc. 

Honolulu, HI « Phone: 808-955-1126 « Fax: 808-946-6480 
Email: info@ipdhawaii.com 

Website: www.ipdhawaii.com 


$100 


a, g 


JBL Hawaii Ltd. 
Honolulu, HI + Phone: 808-847-4021 « Fax: 808-845-9638 
Website: wwwjblhawaii.com 


Jensen Tools Inc. 

Tewksbury, MA « Phone: 602-453-3169; 800-229-4771 
Fax: 800-743-8141 

Email: jensen@stanleyworks.com 

Website: wwwjensentools.com 


$0 


a, b, G d, g 


All 


Jeske Hardware Distributors 

Appleton, WI « Southaven, MS « Sparks, NV 
Phone: 800-677-3383 

Email: sales@jeskehardware.com 

Website: wwwjeskehardware.com 

SHDA Member 


G d, eg 


1-4 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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Locksmith Supplies 


Access Control 


Electronic Locks 


Builders Hardware 


Security Hardware 


Decorative Hardware 
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Shipping 
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JLM Wholesale Inc., a division of Lockmasters 

Oxford, MI « Phone: 800-522-2940; 248-628-6440 

Fax: 248-628-6733 

Website: wwwjlmwholesale.com 

Charlotte, NC « Phone: 800-768,6050; 704-509-2940 

Fax: 800-824-6051 

Full-line distributor of Allegion, ASSA ABLOY and many more 


N 


$0 


$1,000 


abd fg 


Jovan Distributors Inc. 

Toronto, ON, Canada 

Phone: 416-752-7210; 888-752-7210 

Fax: 416-752-3845 

Website: wwwjovanlock.com « Email: sales@jovanlock.com 
Full-line distributor of Allegion, American, ASSA ABLOY, Ilco, 
Kaba, LAB, Master, STRATTEC 

SHDA Member 


$50 


Varies 


aodefg 


J-W. Benton 
See D.G. MacLachlan Ltd. 


Key Craze Inc. 

Sacramento, CA « Phone: 800-490-7539 

Fax: 800-867-1539: « Email: shawn@keycraze.com 
Website: www.keycraze.com 

Full-line distributor of keys, remotes, key accessories 


$30 


$50 


$300 


$100 


ad 


b, G dg 


Key Innovations 

Vernon Hills, IL 

Phone: 640-224-0031 

Email: info@keyinnovations.com 
Website: www.keyinnovations.com 


Key Sales & Supply Co. Inc. 

Detroit, MI « Phone: 800-445-5397; 313-931-7720 
Fax: 313-931-7758 

Website: www.keysalesandsupply.com 


$0 


a,d,g,h 


Keys Wholesale Distributors Inc. 

Drexel Hill, PA + Phone: 800-292-5397; 610-626-4787 

Fax: 610-626-4189 « Email: info@keysforless.com 

Website: wwwkeysforless.com 

Full-line distributor of Aminco, Bianchi, Howard, Ilco, Jet, JMA, 
Kinky, Lucky Line, Mace, Master, TD Rand 


$25 


$150 


a,b, de, g,h 


1-4 


KDL Hardware Supply 

Seattle, WA « Phone: 206-682-7383; 800-926-7716 

Fax: 800-524-9305 « Email: julie@kdllink.com 

Website: www.kdlhardware.com 

Full-line distributor of all security hardware manufacturers 


n/a 


n/a 


od,fg 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 


42 [4/24] | LOCKSMITH LEDGER I www.locksmithledger.com 


eee ~KATSA 
SECURITY SUPPLY 

BEYOND SECURITY 
THE SECURITY SPECIALISTS™ 


Access Our Inventory!! 


. . ; SIMPLEX 
Pf unct tonality that Silt PLEX L1000 Series 


you can trust. 


Let Direct Security Supply fulfill all your 
Access Hardware requirements with the 
finest products available from Kaba. Direct 
stocks the complete line of Kaba access 
control products in all finishes, functions 
and styles. We also stock a complete 
offering of all Kaba parts and accessories. 


Rely on your Kaba Direct specialist. 


E-PLEX 


E2000 Series 


10) 


Pi werPlex 
2000 Series 


No Batteries Required 


oagag 
oaoag 
oogdGe 


www.directsecuritysupply.com 


1-800-252-5757 sales@directsecuritysupply.com 


KNOW YOUR 
DISTRIBUTOR 


Company Name, City, 
State, Phone, Fax 


Keystone Access 

Mount Joy, PA « Phone: 800-860-5397 
Fax: 717-626-8598 

Website: wwwkeystoneautomotive.com 


Lockmasters Inc. 

Nicholasville, KY « Phone: 800-654-0637; 859-885-6041 

Fax: 859-885-1731 « Email: customerservice@lockmasters.com 
Website: www.lockmasters.com; www.lsieducation.com 

SHDA Member 


Full-line distributor of Aable, Advanced Diagnostics, Alarm Lock, 


Allegion, American Lock, ASSA ABLOY, ASP, 

Auto Data Publications, BEA, BEST, Cal-Royal, CCL, 
Command Access, CompX, Detex, dormakaba, Entrematic, 
Framon, Gator Tools, General Tools, GKL, GMS, Grobet File, 
Hager, HATA, Hinge Tweaker, HPC, Ilco, Irwin Ind. Tool, ITL, 
JMA USA, Keedex, KeylineUSA, LAB, Laser Key Products, 
Lishi, LockOne, Locktech, Lucky Line, Major Mfg., Marks USA, 
Master Lock, Overly Door Products, Pro-Lok, Rytan, Securitech, 
Security Door Controls, Select Hinges, Sieveking Products, Silca, 
STRATTEC, Tech-Train, Trimco, XTool, Alpha Safe & Vault, 
AMSEC, Bankmark, Broco, Bullseye, Champion Cutting Tools, 
Diebold, Gardall, Gradient Lens, Guardian SD Locks, Hamilton, 
Legault, Innovative Moving Systems, Kaba, Lenox, 

Lock Defeat Technology, LP Locks, Olympus, S&G, Securam, 
TMI Corp. 


LOCKMASTERS 


NCORPORAT ED 


Locksmith Supplies 


Access Control 


Electronic Locks 


N 


Builders Hardware 


Security Hardware 


Decorative Hardware 


Automotive 


Safes 


N 


Minimum 
Order 


$0 


$0 


Prepaid 


Shipping 
Minimum 


$300 


Value 
Added 
Services 


a,d,f,g,h 


a,d,fg 


Regions 
Served 


1-4 


All 


LockPicks.com by Brockhage 

San Jose, CA + Phone: 408-437-0505; 800-539-2526 

Fax: 408-437-3129 « Email: info@lockpicks.com 

Website: wwwlockpicks.com 

Full-line distributor of Advanced Diagnostics, DINO, HPC, Jet, 
JMA, Keedex, LAB, Laser Key, Lishi, Major, Peterson, Pro-Lok, 
Raise, Southord, Wedgeco, Wenxing 


$0 


$99 


ad 


1-4 


Locks Co. 

Miami, FL « Phone: 305-949-0700; 800-288-0801 
Fax: 305-949-3619 « Email: sales@locksco.com 
Website: www.locksco.com 

Full-line distributor of 170 brands 


$0 


$115 


a, b, Gg d, g 
f,g,h 


Locksmith Keyless 

Doral, FL « Phone: 305-629-9599 
Email: sales@locksmithkeyless.com 
Website: www.locksmithkeyless.com 


Locksmith Store Inc., The 

Arlington Heights, IL « Phone: 847-364-5111; 800-321-3122 
Fax: 847-364-5125 « Email: sales@locksmithstore.com 
Website: wwwlocksmithstore.com 


$45 


$200 


a, b, cg d, e 
fg,h 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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CALL the Turn 10 Ladies ...with your Safe List. 


with Excellent Customer Service Help? 


° Al... Phone Tree! 


¢ We Answer Your Calls LIVE 
to address your Safe Needs. 


e New Dealers Welcomed. 


af tS A ¢ Plus Extra New Dealer Bonus! 


The Turn 10 Ladies: Lisa, Vivian, Tara, Stephanie 


TUR 19 acecsturnten com 


WHOLESALE SERVICE = = Welping Dealers Sell More Safes! 


KNOW YOUR : 
7) 
DISTRIBUTOR a{ | | | S| 2 
eal ee oy) eS es 
a 2) S| 2 x £ 
0) =) 3] &| &| Z| 
A a) | es) es) SE 
— alee e wo} > Bs! 5 
£ uw ° oO i= 6 2 
: 4) 4) S| so] =| 5 E) aw Prepaid Value 
C N Cit <~/ 9| G| =| 3] S| S| 2I,,.. ne 3 
ompany Name, City, Z1 ¥} @| S| 8} g) $] %] Minimum| Shipping | Added | Regions 
State, Phone, Fax Ja/ <}/ w} a] nm} A} |] W! Order | Minimum] Services | Served 
Mayflower Sales Co Inc. 
Brooklyn, NY « Phone: 718-622-8785; 800-221-2052 
Fax: 718-789-8346 « Email: pilgrim@mfsales.com 
Website: www.mfsales.com 
Full-line distributor of: Adams Rite, Alarm Lock, Arrow, eae a ae a ee ead eu adefig , 
Corbin Russwin, Detex, Don-Jo, Dortonics, Gardall, Hager, HES, 
Ico, Jackson, LCN, Marks, Medeco, National Guard, Norton, 
Rixson, Rockwood, Roton, SARGENT, Von Duprin, Yale 
Maziuk Wholesale Distribution 
Syracuse, NY « Phone: 315-474-3959; 800-777-5945 
Fax: 315-472-3111 
Buffalo, NY + Phone: 716-684-9133; 888-777-6981 
Fax: 716-684-5192 7 ee ae $25 $300 1 
Rochester, NY « Phone: 585-325-3330; 800-634-2580 
Fax: 585-325-7296 
Website: www.maziuk.com « Email: sales@maziuk.com 
SHDA Member 
MBA USA Inc. 
Nicholasville, KY « Phone: 859-887-0496; 888-622-5495 
Fax: 859-887-9491 + Email: sales@mbausa.com Vv Vv a,b,c, fg All 
Website: www.mbausa.com 
Full-line distributor of Borkey, HPC, Keedex, La Gard, Securam 
McGregor Hardware Dist. Ltd. 
Vancouver, BC, Canada « Phone: 604-253-7785; 800-663-5625 
Fax: 604-253-7676 a, d,e, f, 
Tukwila, WA « Phone: 206-242-8085; 877-242-8085 Peet es Se NG, [oe hee gh sa 
Fax: 206-242-8139 
Website: www.mcgregor-group.com 
McDonald Dash Locksmith Supply 
See Banner Solutions 
M-D Wholesale Hardware, a division of American Building 
Solutions 
Wheeling, IL « Phone: 847-541-0002; 800-345-7116 ea e at SOON" || eee Ms 
Fax: 800-900-7005 « Website: www.ambldg.com 
Midwest Keyless 
Now part of Key Innovations 
Vernon Hills, IL 
Phone: 640-224-0031 J V ad, g, h 1 
Email: info@keyinnovations.com 
Website: www.keyinnovations.com 
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LOCKMASTERS 


the nation’s *1 distributor of 


SAFE,LOCKS 
OOLS 


ony ([ 


Video Borescopes Little Black Box Magnum Drill Rigs Combi Autodialers 


“7 
Stocking & Seni 


EST 1946 


FULL LINE of SAFES 


Serving the Eastern United States, Lockmasters ships AMSEC safes directly from our 
Kentucky Warehouse to save you time in shipping. 


“Excludes custom items 


Everything a security professional needs, from 1 company: 


LOCKMASTERS 


INCORPORATED 


Te = < de TL} fig 
im Ol 
a DAU me os Zi. 
Automotive Door Electronic Goverment Locksmith Mechanical Safe Locks Safes Specialty Training 
Hardware Access Tools Locks & Tools Doors 


Control 


Scan QR Code to learn more about #= 
800.654.0637 Lockmasters and stay up to date on 
www.lockmasters.com sales, promotions and product updates [=] 


OR ao 


om 


KNOW YOUR 
DISTRIBUTOR 


Company Name, City, 
State, Phone, Fax 


Locksmith Supplies 


Access Control 


Electronic Locks 


Builders Hardware 


Security Hardware 


Decorative Hardware 


Automotive 


Safes 


Minimum 
Order 


Prepaid 


Shipping 
Minimum 


Value 
Added 
Services 


Regions 
Served 


Monaco Lock Co. Inc. 

Jersey City, NJ « Phone: 201-659-7626; 800-526-6094 

Fax: 800-845-5625 + Email: sales@monacolocknj.com 
Website: www.monacolocknj.com 

Full-line distributor of Adams Rite, Allegion, Arrow, DynaLock, 
Folger Adam, HES, PDQ, RCI 


N 


$25 


$0 


a,d,g 


1-4 


MTS International Ltd. Co. 

Houston, TX « Phone: 800-467-7195; 281-920-4747 
Fax: 281-920-4748 « Email: sales@papaizlocks.com 
Website: www.papaizlocks.com 


a,d,g,h 


1-4 


Northeast Lock & Supply 
Clifton, NJ « Phone: 800-524-2575 
Fax: 800-524-2576 

Website: www.northeastlock.com 


$25 Keys; 
$50 Locks 


a,d,g 


1-4 


Northwest Lock & Supply 

Albany, OR « Phone: 541-967-2749; 800-359-9425 
Fax: 541-928-9338 « Email: info@nwlock.com 
Website: www.nwock.com 


Full-line distributor of GMS, Ilco, LAB, Lucky Line, Master, S Parker 


$0 


ad 


Omaha Wholesale Hardware, now part of Johnson 
Hardware Co. 

Omaha, NE « Phone: 800-238-4566 

Fax: 800-538-4566 

Email: owh@jhcomaha.com + Website: wwwjhcomaha.com 


$0 


$500 


a, ¢, dg 


1-4 


Orchard Lock Distributors Inc. 

Hamden, CT ¢ Phone: 203-865-8106; 800-238-4566 
Fax: 203-777-4285 « Website: www.orchardlock.com 
Email: orders@orchardlock.com 


$25 


$250 


a,d,e,g,h 


1-4 


Pasek Corp. 

South Boston, MA « Phone: 617-269-7110; 800-628-2822 
Fax: 617-269-0547; 800-262-0547 + Email: info@pasek.com 
Website: www.pasek.com 


$0 


NA 


a,c,d,g,h 


Pimlico Lock and Hardware Supply 

Baltimore, MD « Phone: 410-367-7400; 855-896-5625 

Fax: 410-367-7319 « Email: sales@pimlicokey.com 

Website: www.pimlicokey.com 

Full-line distributor of Al, ABUS, Adams Rite, Alarm Lock, Arrow, 
CompX, Corbin Russwin, Don-Jo, DORMA, HATA, HES, Ilco, 
Marks, Megapro, MS Sedco, Olympus, Progressive, Pro-Lok, 
SARGENT, Select, Stanley, Yale 


$14 


$0 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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KNOW YOUR 
DISTRIBUTOR 


Company Name, City, 
State, Phone, Fax 


Minimum 
Order 


Locksmith Supplies 
Access Control 
Electronic Locks 
Builders Hardware 
Security Hardware 
Decorative Hardware 
Automotive 


Safes 


Prepaid 


Shipping 
Minimum 


Value 
Added 
Services 


Regions 
Served 


Professional Key Codes 
Clermont, FL « Phone: 352-243-4600; 888-456-1888 
Fax: 800-811-5031 « Email: rhertzpro@embarqmail.com 


N 


$14 


$0 


All 


RA-Lock Co. 

Midlothian, TX « Phone: 972-775-6301; 800-777-6310 
Fax: 972-775-6316 « Email: sales@ralock.com 
Website: www.ralock.com 


a, d,g 


1-4 


Robert Skeels & Co. 

Carson, CA « Phone: 800-734-4539; 310-639-7240 
Fax: 310-639-7569 

Email: sales@skeels.com + Website: www.skeels.com 
SHDA Member 


$75 


$350 


acdefg 


R&H Wholesale Supply Inc. 

San Francisco, CA « Phone: 800-367-5625, 
Email: customer.service@rhwholesale.com 
Website: www.RHsecurityhardware.com 


$35 


$350 


a,c, d, & 


gh 


1-4 


ScanSource Security Distribution 
Email: sales@scansourcesecurity.com 
Website: www.scansourcesecurity.com 


$0 


a,b, ¢,d,e, 
fgh 


SECLOCK 

Westwood, MA 

Chicago, IL « Pompano Beach, FL + Las Vegas, NV 

Phone: 800-847-5625 » Fax: 800-878-6400 

Email: info@seclock.com + Website: www.seclock.com 

SHDA Member 

Full-line distributor of more than 100 manufacturers, including all 
Allegion, Assa Abloy and dormakaba products 


@ SECLOCK 


$35 


$350 


a,b,c, d,e, 
gh 


As the industry leader in electrical and mechanical door hardware, SECLOCK provides the most 
in-depth, in-stock inventory from more than 100 premium manufacturers. Our field-tested and 
factory-trained technical sales team is always on hand to provide expert advice for all of your 
projects. And with same-day shipping from our strategically located warehouses, you always get 
exactly what you want — where and when you want it. Whatever level of security technology 
you require — from the most basic to fully integrated solutions—you'll find it at SECLOCK. 


Call us toll-free at 800-847-5625 or visit seclock.com. 


Sentinel Door Controls 
Charlotte, NC + Phone: 800-327-7848 ied 
Fax: 888-412-3667 + Email: sales@sentineldoor.com Vilvilviviv $0 $1,500 | *” . &) all 
Website: www.sentineldoor.com 8 
Full-line distributor of storefront hardware 
Serrubec Inc. 
Dorval, QC, Canada « Phone: 514-631-6791; 800-361-0243 
Fax: 51463 1-0494, 800-631-0494 « Email: info@serrubec.com Fae a cae a a a $50 ee a, b,c, d, e 5 
Website: www.serrubec.com fg,h 
SHDA Member 
Fulline distributor of ABUS, ASSA ABLOY, Halsco, IR 
Shield Supply & Services 
Winnipeg, MB Canada e Phone: 204-774-1921; 888-301-1921 : 
Fax: 204-774-5627 « Email: shawn@shieldsupply.ca Cea Ee ee = Maes | et 2 
Website: www.shieldsupply.ca 

Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 

d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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KNOW YOUR 
DISTRIBUTOR 


Company Name, City, 
State, Phone, Fax 


Locksmith Supplies 


Access Control 


Electronic Locks 


Builders Hardware 


Security Hardware 


Decorative Hardware 


Automotive 


Safes 


Prepaid 


Minimum | Shipping 


Order 


Minimum 


Value 
Added 
Services 


Regions 
Served 


Silver Sales Inc. 

Now part of Southern Lock & Supply 

Plano, TX « 800-258-5625 « Fax: 866-702-5475 

Website: www.southernlock.com 

SHDA Member 

Full-line distributor of Bullseye, Kaba Access Control, Kaba Mas, 
La Gard, Lockmasters, Sargent & Greenleaf 


$0 


$0 


a, ¢, de, f, 
gh 


1-4 


Slide Lock Tool Co. 

Baton Rouge, LA « Phone: 865-577-8470; 800-336-8812 

Email: sales@z-tool.com 

Website: www.z-tool.com 

From the time Slide Lock Tool Company revolutionized the auto 
lockout industry with the groundbreaking Famous Z-Tool®, we've 
been producing the highest quality, longest lasting and most ef- 
fective auto lockout tools in the industry. Our tools, when com- 
bined with the Z-Tool® System Manual, provide the auto lockout 
professional with everything needed to open 100% of all possible 
car openings. Slide Lock Tool Company sources only the highest 
quality steel for the production of our tools which have been bent 
by-hand in the USA for over forty years. We'll never cut corners 
on quality. Slide Lock tools are built to work — and to last. Visit 
us at www.z-tool.com or call 800-336-8812. 


$0 


$8.50 


a,d,f¢g 


Smallwood Lock Supply 

Kansas City, KS « Phone: 913-371-5787; 888-881-4245 

Fax: 913-371-3201 

E-mail: info@smallwoodlock.com 

Website: www.smallwoodlock.com 

Full-line distributor of ABUS, American Lock, CCL, Codelocks, 
CompX, Corbin Russwin, Don-Jo, Falcon, Glynn-Johnson, Ilco, 
Ives, Kaba Access Control, Keedex, LAB, LCN, Lucky Line, Master, 
Medeco, Olympus, Schlage, Von Duprin 


Southern Lock & Supply 

Piniellas Park, FL « Phone: 727-541-5536, 800-282-2837 

Fax: 800-447-2299 

Website: www.southernlock.com 

Email: sales@southernlock.com 

SHDA Member 

Full-line distributor of 

Allegion, ASSA ABLOY, BEST, Kaba, Keri, Master, NSP, Paxton, 
Salto, Stanley and many more 


es 


at 


NA 


$100 


NA 


$500 


a,c, d,e,f, 
gh 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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dormakaba 


Highly secured solutions 
for your customers 


Discover our newest lineup of robust and 
technologically advanced commercial safe locks 


dk.world/SafeLocks2024 


KNOW YOUR 


Website: www.stoneandberg.com 
SHDA Member 


Stowe and berg company 
incerporated 


Nd 

7) 
DISTRIBUTOR = | s| |= 

a| =| ¥| 3| 3/ © 

5 ° 3 cG| GS 6 

an Fel & pe pas a5 o 

o| © 
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Company Name, City, 8) 8) @| S| 8} 8] $] tS) Minimum | Shipping | Added | Regions 
State, Phone, Fax a} <t/ w] a] wm] A| &} wW{ Order | Minimum] Services | Served 
Standard Wholesale Hardware Inc. 
New York, NY « Phone: 212-353-0450; 800-543-5625 
Fax: 212-420-9892 » Email: sales@standardlock.com Viviv¥{[vidv J $0 Varies a, d, g 1 
Website: www.standardlock.com 
SHDA Member 
Stone & Berg Co. Inc. 
Worcester, MA « Phone: 508-753-3552; 800-225-7405 
Fax: 800-535-5625 a,b,c, d,e, 
Email: orders@stoneandberg.com Ce Wee |e ee Nise Mae $350 f,g,h i 


Stone & Berg is a national distributor and your best source for locksmith supplies in the Northeast. This company represents 98 
manufacturers and maintains an inventory of more than 30,000 SKUs. It provides same-day shipping on orders placed by S 
p-m.and has a 98% fill rate. Stone & Berg holds training sessions at its facility in Worcester on a variety of subjects, and it alerts 
customers to price changes and new product trends throughout the year. It provides daily support through an experienced in-house 
sales staff and keeps an outside sales force to aid customers. For further information, please contact Stone & Berg. 


Taylor Security 

Northvale, NJ + 800-676-7670 

E-mail: sales@taylorsecurity.com 

Website: www.aylorsecurity.com 

Full-line distributor of Engert, Gino, Grobot, Int’l Door, Jet, 
Lucky Line, PacLock, Pro-Lok, Specialty, Star 


$99 


a,b,c, de 


1-4 


TimeMaster Inc. 

Lexington, KY « Phone: 859-259-1878 

Fax: 859-255-0298 « Email: paige@time-master.com 

Website: www.time-master.com 

Full-line distributor of Amphion, AMSEC, Big Red Safe Locks, 


Ilco, Keedex, La Gard, Legault, Lock Defeat Technologies, 
LP Locks, Sargent & Greenleaf, Securam, Strong Arm, TMI 


Bullseye, CompX, Diebold, Eurolock, Hawkeye, HPC, Jet, Kaba- 


$0 


a,¢,d,g 


TOMCO 

Winnetka, CA + 818-883-0342 « Fax: 818-883-8265 
E-mail: tomcornette@yahoo.com 

Website: www.tomcowholesale.com 

Full-line distributor of Engert, Gino, Grobot, Int’l Door, Jet, 
Lucky Line, PacLock, Pro-Lok, Specialty, Star 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 
d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 


52 [4/24] | LOCKSMITH LEDGER I www.locksmithledger.com 


Since 1849, Hager has continually 
expanded our manufacturing capabilities 
and product offering, now with thirteen 
product lines, and plenty of options to 
secure the door. Hager remains the one 
hardware manufacturer to solve all of 
your product needs. 


From tubular, cylindrical and mortise locks 
to exit devices and electrified products, 
Hager is focused on growth and expansion 
of our products to meet market demands. 
Today, with a focus of development around 
access control and electrified products, 
we work to ensure that our customers make 
the leap with us with special programs such 
as Managed Services and Hager University 
to give you the knowledge and success 
in securing the door. 


oC -; rz 
= 175 YEARS Z 
642 oN (PA 2024 


GENERATIONS OF EXCELLENCE 


KNOW YOUR 


SHDA Member 
Full-line distributor of more than 60 stocking manufacturers 


TOP 


NOTCH 
DISTRIBUTORS J 


We Know Service 


2 
m1) 
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Company Name, City, “iy a 5) 2) 3} 8] | Minimum| Shipping| Added | Regions 
State, Phone, Fax sa/ <}| w} m/ nm} A} |] WM] Order | Minimum] Services | Served 
Top Notch Distributors 
Honesdale, PA; Carson City, NV; St. Charles, MO; 
Hingham, MA; Orlando, FL; Royal Palm Beach, FL 
Phone: 800-233-4210 « Fax: 800-854-4146 a,b, c,d, 
Email: sales@topnotchinc.com « Website: www.topnotchinc.com Ne ee Nl ela |G » eg 


Distributing architectural door hardware since 1975, Top Notch exceeds customers’ expectations with in- 
tegrity, knowledge and the drive to provide the best service. Starting with simple family roots in Honesdale, 
Pennsylvania, Top Notch is now an employee-owned company that services customers nationwide. Top Notch 
has an inside-sales team averaging 16+ years of experience and is available 13 hours per day to provide 
technical expertise and purchase-order placement. We have a full-service keying department providing custom 
keying (keyed alike, masterkeying, and construction keying). We also provide 24-hour online ordering, in 
which you can check on-hand inventory quantities, status of orders and shipping information. 


Turn 10 Wholesale Service 

Marietta, OH + Phone: 800-848-9790 

Fax: 800-391-4553 « Email: sales@turnten.com 

Website: www.turnten.com 

Full-line distributor of AMSEC, FireKing, Gardall, Hayman 


TURN 1% 


WHOLESALE SERVICE 


NA 


30 states/ 
500 lbs. 


c,d,e,g,h 


Tweeds Security Hardware Wholesalers 
Portsmouth, VA « Phone: 757-399-2180; 800-544-4482 
Fax: 757-399-1636 « Email: sales@tweedslocksmith.com 
Website: www.tweedslocksmith.com 


UHS Hardware 

Hollywood, FL +» Phone: 954-866-2300; 800-878-6604 
Email: sales@uhs-hardware.com 

Website: wwwhs-hardware.com 


$15 


$400 


adefg 


a,¢, d, g 


gh 


1-2 


1-4 


US. Security Supply 

Sacramento, CA « Phone: 916-565-5100; 888-957-5625 
Fax: 916-720-0207 « Email: sales@ussecuritysupply.com 
Website: www.ussecuritysupply.com 


Wacker Hardware Co. 

Chicago, IL « Phone: 800-956-3343 « Fax: 312-733-7001 
Email: wackerhardware@wackerhardware.com 

Website: www.wackerhardware.com 


$35 


$150 


ad 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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= Sea, 
INTERNATIONAL DISTRIBUTION NETWORK 


as . 
WE MAKE SECURITY SIMPLE 


The BEST EHD9000 Extra Heavy-Duty Surface Door Closer BEST @ 


was designed to be the most reliable, durable, and rugged 
door closer in the industry. 
Engineered to last 
* Automatically Adapts to Changing Temperatures 
* Simple Install and Adjustment 
* A More Durable Cover 


dormakaba Group 


Contact your local IDN Branch for a quote or to place an order! 
www.idn-inc.com 
OVER 50 LOCATIONS IN THE U.S. AND CANADA 


KNOW YOUR 
DISTRIBUTOR 


Company Name, City, 
State, Phone, Fax 


Locksmith Supplies 


Access Control 


Electronic Locks 


Builders Hardware 


Security Hardware 


Decorative Hardware 


Automotive 


Safes 


Minimum 
Order 


Prepaid 


Shipping 
Minimum 


Value 
Added 
Services 


Regions 
Served 


Wesco International 
Pittsburgh, PA 

Phone: 412-454-2200 
Website: www.wesco.com 


Full-line distributor of: 

Access control: Aiphone, Axis, CDVI, Door King, HID, 
Honeywell, InnerRange, Isonas, Keyscan, Nortek, Paxton, 
ProdataKey, Tyco Kantech 

Automotive: Advanced Diagnostics, Auto Security Products, Kaba 
Ilco, STRATTEC 

Builders hardware: Don-Jo Manufacturing, General Lock, Select 
Products, Trimco/BBW 

Home automation: Alarm.com, Kwikset, Legrand, Leviton, Nest, 
Ring, Schlage, Sonos, Yale 

Intrusion and fire: 2GIG, Alarm.com, Bosch, GRI, Honeywell, 
Kidde, NAPCO, QOLSYS, Ring, Silent Knight, Tane Alarm, Tyco 
DSC 

Key management and storage: CaptureTech, HPC, Key Systems, 
Lucky Line, Medeco, Morse Watchmans, MyTag, Simple-K, Supra 
Keys and cylinders: ABLOY, Arrow Lock, ASSA, BEST Access, 
Corbin Russwin, Falcon, General Lock, Kaba Ilco, Medeco, 
SARGENT, Schlage, Yale 


wesco 


$0 


$0 


a, b, G d, & 


f,g,h 


1-4 


Yates and Felts 

Manteca, CA + Phone: 888-692-0404 

Fax: 888-692-2573 « Email: info@yatesandfelts.com 
Website: wwwzyatesandfelts.com 

Full-line distributor of Glynn-Johnson, Hager, Ives, LCN, 
Schlage Electronics, Von Duprin 


$20 


ad 


1-4 


Value Added Services: a. Technical Support; b. 24-Hour Order Line; c. Computerized Online Services; 


d. Same-Day Shipping; e. Promotional Aids; f. Training Seminars; g. Catalog; h. Price Book 
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SHDA DISTRIBUTORS 
OPEN UP ALL THE 
POSSIBILITIES. 


Trust the security hardware expertise of 
SHDA Distributors for depth and breadth of 
product lines, marketing expertise, product 


training, and competitive pricing. 


“~ L_ 
wWE Eis 


Security Hardware Distributors Association 


For more than 50 years, SHDA has worked to improve 


the efficiency and professionalism of security hardware 


distributors across the United States. 


Access Hardware Supply 
Accredited Lock Supply 
Agences W. Pelletier Inc. 
American Key Supply 
Banner Solutions 
Brockhage Corporation 


Dugmore & Duncan, Inc. 
Fairway Supply, Inc. 

IDN - Acme, Inc. 

IDN - Armstrong’s, Inc. 
IDN - Canada 

IDN - H. Hoffman, Inc. 


IDN - Wilco, Inc. 

IDN Hardware Sales 

IML Security Supply 

Jeske Hardware Distributors 
JLM Wholesale, Inc. 

JOVAN Security Distributors 
Lockmasters Inc. 

May lower Sales Company, LLC 
Orchard Lock Distributors, LLC 
R & H Wholesale Supply, Inc. 
Security Lock Distributors 

SDI - Doyle Security Products 
SDI - Fried Brothers, Inc. 


SDI - Hans Johnsen Company 

SDI - KDL Hardware Supply, Inc. 
SDI - Maziuk Wholesale Distributors 
SDI - Robert Skeels & Company 
SECCAN Group Inc. 

Southern Lock & Supply Company 
Standard Wholesale Hardware, Inc. 
Stone & Berg Company, Inc. 

Top Notch Distributors, Inc. 
Transponder Island Inc. 

UHS Hardware 

Wesco 

WR Ringheim 


Save the Date for 2024 Industry Advancement Summit, April 29-May 3, Nashville, TN 


SECURITY HARDWARE DISTRIBUTORS ASSOCIATION 
529 14th Street NW, Suite 1280, Washington, DC 20045 


410-940-6346 + info@shda.org 


SHDA.ORG 


Trade Shows /Education 


ISC West Product 


Spotlight 


SDC Engineered System 
Design Services 


ISC West 

Booth 21109 ais 
SDC will be fea- [ | 
turing their Engi- ; 
neered System 
Design Services 
for Multi-Door 
projects. Access 
& Egress Control design services are available with the 
purchase of SDC electrified door locking hardware, con- 
troller and power supply from industry distributors. 
These services eliminate man-hours for programming, 
reduce mismatched product conflicts, lessen mainte- 
nance headaches and are supplied with wire diagrams 
to eliminate future dependence on the original system 
installer. Central to every SDC Engineered System Design 
are the UR Series Door Controllers with centralized wiring 
for uniformity across multiple installation applications 
and self-diagnostic LEDs. 

» Request information: www.locksmithledger.com/53097578 


Boon Edam’s Circlelock “Solo” 

ISC West Booth 23051 

Boon Edam’s Circlelock “Solo” is a turnkey, mantrap portal 
solution that installs quickly and provides the highest level 
of security for sensitive locations, such as data centers. 
Only one user can 
pass through the 
Circlelock due to 
the reliable near-in- 
frared and optical 
detection technolo- 
gy of StereoVision. 
Guard supervision 
is no longer need- 
ed, providing a swift 
ROI. The Circlelock 
Solo easily supports 
multi/two-factor 
authentication, including a wide variety of biometric 
technologies, ensuring that both the credential and iden- 
tity are confirmed. 

» Request information: www.locksmithledger.com/53097585 
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Alvarado SRD 


ISC West Booth 18019 

The SRD from Alvarado, part of 
the dormakaba Group, is a stan- 
dardized, automatic, secured 
revolving door designed to pre- 
vent tailgating and piggybacking 
while maximizing traffic flow 
with throughput rates up to 44 
people per minute. The SRD’s 
sensor technology makes it 
ideal for unmanned high-traffic 
entrances that require a high level of security. The SRD can 
be configured for entry, exit or bidirectional authentication, 
allowing facilities to track occupancy in real time. It is code 
compliant and comes in three models. 

» Request information: www.locksmithledger.com/53097620 


Camden CX-EPD1289L Electric Strike 
ISC West Booth 7025 

Camden Door Controls has introduced the first surface 
mount RIM strike with preload. This CX-EPD1289L grade 1 
surface mount RIM strike with latch monitoring also offers 
a ‘Universal’ strike design for application 
flexibility, with both UL security and fire 
listings. 

The number one reason that RIM strikes 
fail to operate is pressure on the keepers of 
the strike, known as preload. Preload can 
be caused by differences in air pressure on 
each side of the door, a misaligned door, 
or simply someone pushing on the door 
before the strike is unlocked. 

The patented design enables Camden’s 
1289L RIM strike to operate with up to 15 
pounds of preload pressure. This elimi- 
nates the need for future service calls for 
doors that go out of alignment after the 
strike is installed. 

» Request information: www. 
locksmithledger.com/53097593 


Centrios Platform 

ISC West Booth 8064 

Centrios, a new brand created within the ASSA ABLOY 
Opening Solutions Group, is an access control solution 
for small and growing businesses. The Centrios platform 
enables business 
owners to manage 
access to their busi- 
ness by connecting 
their Centrios locks 
and smart readers 
with a simple-to-use 
mobile app. Owners 
can grant access to 
employees or ven- 
dors, quickly unlock 
their openings with their phone, and easily manage sched- 
ules and view access history. The simplified system can be 
installed in minutes and users can be enrolled in seconds 
- allowing owners to “be there when they can’t be there.” 
>» Request information: www.locksmithledger.com/53097617 


Den Smart Strike 

ISC West Booth 34088 

The DEN SmartStrike is an invisible, wireless communicat- 
ing door strike. Installing into any door frame, 
the DEN SmartStrike features a completely 
inconspicuous design that offers the benefits 
of asmart lock without compromising existing 
door hardware or the aesthetic design of the 
door. Users can unlock their doors via the com- 
panion app or with a traditional key. Through 
the app, users can remotely create digital keys 
for guests and get real-time activity notifications 
with complete access history. 

» Request information: wwwww.locksmithledger. 
com/53097563 


Ecos Systems 
Key Cabinets 
ISC West Booth 3089 
Ecos systems is an 
innovator in the elec- 
tronic key cabinet and 
intelligent locker markets. 
Features include an easy-to-use modern mobile app and 
video intercom built into the key cabinet. Users can buy 
individual key slots for easier expansion with no hidden 
license fees and a five-year warranty on ID-plugs. 
» Request information: www.locksmithledger.com/53097557 


Corbin Russwin PED5000/PED4000 
Exit Devices 

ISC West Booth 7071 

Corbin Russwin PED5000/PED4000 Series Exit Devices 
offer an expansive set of next generation features that 
deliver new levels of sophistication and reliability with 
enduring beauty. Available in a wide array of finishes, these 
exit devices are an ideal choice for elegant environments 
seeking unparal- leled strength and durability. 

Key features = 


include trim (See 
u \ 


status indi- 

cator for 

rim devices, minimized 

catchpoints, robust end caps, and enhanced 
motorized electric latch retraction (MELR. All con- 
figurations -- rim, mortise, surface vertical, and concealed 
vertical rod - surpass ANSI/BHMA Grade 1 standards and 
feature a 10-year warranty. 

» Request information: www.locksmithledger.com/53097586 


Dortronics 48900 PLC 

Door Interlock Controller 

ISC West Booth 1038 

The powerfully simple Dortronics 48900 PLC Door Interlock 
Controller integrates with any access control system to 
deliver cost-effective door interlock and mantrap sys- 
tems for up to nine 
doors. Ideal for secu- 
rity applications, 
cash-handling facil- 
ities, and anywhere 
high-value materi- TE 3 
als are stored, pro- i, ue 
cessed, or handled. —--3 
Also perfect to con- 
trol cleanroom and 
biolab airflow. 

It supports both normally locked and normally unlocked 
doors. Includes outputs for lock relays, traffic lights, door 
alarms and automatic door openers. Three timing sequenc- 
es meet operational requirements. This compact solution 
gives the installer complete control of the configuration 
options right on the board, in the field, using simple DIP 
switch settings. 

»> Request information: www.locksmithledger.com/53097616 
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ISC West Showcase 


Essex iRox Prot 

ISC West Booth 1037 

The iRox Pro+ RFID reader supports all 
HID Mobile Access solutions, including 
employee badges and student IDs in 
Apple Wallet. It combines Genuine 
HID technology and stainless steel for 
vandal-resistant, all-weather reliabil- 
ity. lt adapts to diverse access needs, 
with HID Mobile Access support, NFC, 
optional Bluetooth for mobile creden- 
tials and flexible Wiegand or OSDP output. Advanced cus- 
tomizing options enable your customer’s corporate logo 
to be incorporated. 

» Request information: www.locksmithledger.com/53097623 


FlexLock from CyberLock 
ISC West Booth 6035 


FlexLock provides a robust 
hardwired access control 
solution for Intelligent Traf- 
fic System (ITS) cabinets, 
ensuring the convenience, 
security and reliability 
demanded by the traffic industry. With Flex integration, 
FlexLock offers Ethernet connectivity with AES-256 encryp- 
tion for secure access and 24/7 real-time monitoring. 

Flex readers support a variety of access credentials 
and Wiegand integration allows compatibility with select 
third-party readers. FlexLock can be opened remotely by 
administrators when approved personnel are unable to 
present credentials on-site. 

In the event of a power outage, CyberKeys serve 
as a secure override to gain access to FlexLock, offer- 
ing a dependable backup solution for uninterrupted 
functionality. 

»> Request information: www.locksmithledger.com/ 53097565 
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ICT Protege Wireless Locks 
ISC West Booth 13089 
With Protege Wireless Locks, 
ICT (integrated Control 
Technology) offers a truly 
unified solution for multi- 
family applications. Only 
one credential is now need- 
ed to access any door thanks 
to the new Protege Cartridge 
Mortise and Protege Motor- 
ized Deadbolt locks. 

The hardware supports both 
13.56MHz MIFARE DESFire 
smart cards and Bluetooth Low Energy mobile credentials. 
Native integration with Protege GX enables installers to 
deploy locks at speed and manage an entire property from 
within a single ecosystem. 

» Request information: www.locksmithledger.com/53097583 


Kaadas Smart Locks 


ISC West Booth 31097 

Kaadas North America introduces three smart locks. Up to 
250 PIN codes and temporary one-time codes are available 
with all models. 

The KA210 Z-Wave Key-Free 
Touchpad offers entry via a PIN 
code or Z-Wave system app. 

The KA211 Z-Wave Touchpad 
Deadbolt encapsulates stand-out 
smart lock features in a sleek and 
contemporary design. Users can 
unlock the KA211 via the back- 
light touchpad, the Z-Wave sys- 
tem app, or with a traditional key. 

The KA214 Z-Wave Touchpad 
Lever Lock integrates industry-leading security with modern 
luxury. Three methods of unlocking this sturdy yet sleek 
handle include a PIN code, the Z-Wave system app, or a 
traditional key. The KA214 is compatible with existing door 
hardware and is simple to install. 

» Request information: www.locksmithledger.com/53097560 


Fewer Parts = Fewer Problems! 


With a profound legacy in the lock sector, — 
QSecurity Industries stands out as the > 
premier provider of cutting-edge electronic 

safe locks for high security needs. Situated in Nicholasville, 
KY, and supported by a team of seasoned professionals 
in the security field, including veterans, innovators, and 
engineers, we are dedicated to delivering unparalleled 


customer service and technical assistance tailored 
to your requirements. 


From the inventors 
of LaGard, Kaba Mas 
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ISC West Showcase 


Medeco eCLIQ 

ISC West Booth 8061 
Medeco eCLIQ is an elec- 
tronic locking system that 
provides electronic access 
control without wiring, 
and retrofits into existing 
doors and locks. It’s a cost-effec- 
tive solution that offers strong security and 

AES encryption. eCLIQ can be used indoors or outdoors, 
and for systems of any size. 

Power is supplied by a lithium coin battery in the user 
key. The water-resistant user key provides approximately 
100,000 locking operations or 10 years of service life. The 
Bluetooth Low Energy key (eCLIQ Connect key) lasts for 
about 20,000 locking operations and 2,000 Bluetooth 
connections or about two years of service life. 

» Request information: www.locksmithledger.com/53097558 


Morse Watchmans KeyWatcher Touch 
ISC West Booth 11109 

The Morse Watchmans KeyWatch- 
er Touch electronic key control sys- 
tem is a scalable key control solution 
for organizations looking to secure, 
manage, and track keys and other 
assets. With a 7” touchscreen and 
patented SmartKey system with Key- 
Anywhere technology, it is easy to 
withdraw and return a key securely 
to any key cabinet located within an 
enterprise. KeyWatcher® Touch also integrates with many 
brands of access control systems for a layered security 
approach. The system shows which keys are out, who has 
them, and when they are due for return with instant audit 
reports available. 
» Request information: www.locksmithledger.com/53097588 


Norton Rixson 5200 Series 


ISC West Booth 8061 
The Norton Rixson 
5200 Series is an elec- 
tromechanical low 
energy operator offering functionality and control at an 
affordable price. The 5200 Series converts interior, non-fire 
rated doors easily and affordably while providing a simple 
way to achieve touchless environments. Available for push 
or pull mounting, this unit can be operated manually or 
activated by wall switches, or radio frequency devices. 
Complete with WiFi programming for easy installation 
and setup. 

» Request information: www.locksmithledger.com/53097589 
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Prima by Napco 
ISC West Booth 12031 
Prima by Napco is the 
Smarter All-in-One Security 
System with a revolution- 
ary 5-minute install. The 
7” super panel for securi- 
ty, fire, & video features a 
5-Step Account Setup Wiz- 
ard with on-screen how-to 
tutorials for sensor place- 
ment & one-button Go-Live 
central station activation. 
Smart Self-Healing Wi-Fi 
Video & Doorbells with Al, keep actively fixing any net- 
work connectivity issues for you, behind the scenes. All the 
while, you stay in control & up to date, in real-time with 
Prima’s unbeatable team of all-new powerful backend & 
mobile dealer dashboard. Add More RMR-Accounts per 
Day than Ever Before - Installers Optional. Now Available 
in AT&T & Verizon. 

>» Request information: www.locksmithledger.com/53062273 


prima 
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ProdataKey PDK.io 2.0 
ISC West Booth 31053 
ProdataKey introduces its new software platform, PDK.io 2.0, 
which offers full support for enterprise installations man- 
aged across multiple buildings and sites. Doors connected 
to disparate PDK Cloud Nodes can now be managed as a 
single customer system, and credential holders can reside 
in a single database band and be distributed across one or 
many locations. 
Other enhance- 
ments include 
System and Health 
to facilitate faster 
diagnostics, trou- 
bleshooting, servic- 
ing, and problem 
resolution; Early 
Configuration, 
which allows dealers and administrators to begin system 
setup before installing hardware; and Extended Manage- 
ment, which allows continued management even when 
part of a system is disconnected. 
» Request information: www.locksmithledger.com/53097580 


Introducing the Smart Pro Lite =o 


Say goodbye to tokens, software, and UTPs 


Powered by Ilco Transponder Keys and Look-Alike Remotes 


Contact your Local Distributor for Details 
Kaba llco Corp « 1.800.334.1381 * www.ilco.us 


ISC West Showcase 


Salto DBolt Touch 

ISC West Booth 17075 

The Salto DBolt Touch electronic 
deadbolt offers an all-in-one smart 
locking solution for deploying or 
upgrading mechanical deadbolt 
locks in the multifamily residential 
market. Easy to retrofit, compat- 
ible with any deadbolt door, and 
with different models available, 
the SALTO DBolt Touch smartlock 
has been designed to blend seam- 
lessly and connect wirelessly to a 
multifamily property’s ecosystem. 
The DBolt Touch is fully compatible with SALTO Space 
on-premise high-end residential access management 
software and SALTO Homelok, an upcoming cloud-based 
smart residential access solution. 

» www.locksmithledger.com/53097571 


I 


Sargent PESO Series Exit Devices 
ISC West Booth 7071 


Sargent PE80 Series Exit Devices are designed 

to stand the test of time. These powerful exit 

devices undergo independently verified cycle and strength 
testing to ensure extended life. The PE80 Series exit devic- 
es combine high security to provide resistance against 
vandalism and unauthorized entry with aesthetic finishes 
and levers for the most demanding design palates. Next 
generation features include visual trim status indicators, 
pushrail dogging, internal wiring channels, and enhanced 
motorized electric latch retraction (MELR) with FEMA 
certified devices. All configurations - rim, mortise, surface 
vertical, and vertical rod models - surpass ANSI/BHMA 
A156.3 Grade 1 standards and feature a 10-year warranty. 
» www.locksmithledger.com/53097587 
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Schlage XE360 Series Wireless Locks 
ISC West Booth Booth 20055 

The XE360 Series is the 

latest wireless lock 
family from Schlage. 
It’s designed with the 
options, features and 
style most looked for 
by multifamily 
properties - at 
an attractive 
price point. It operates 
in an offline or No-Tour 

environment and is inte- 
grated with Allegion and 3rd par- 
ty PACS and Proptech systems. The 

XE360 Series supports the latest credential technologies 
and is available as tubular, mortise and exit trim. The 
innovative FleX Module allows the XE360 Series to be easily 
upgraded in the field to allow migration from an offline 
to networked solution and adapt to emerging trends in 
security and connectivity. 

» www.locksmithledger.com/53097576 


Traka Touch Pro Key Cabinets 


ISC West Booth 7077 

Traka Touch Pro electronic key cabinets 
build on the success of the proven Touch 
range, providing businesses with a 
more secure, reliable and durable 
key management system 
built for the modern 
world. Our key manage- 
ment systems provide 
improved height and 
depth, providing extra 
room and a better way 
to organize and manage keys, along with 
a new sleek modern, and modular design 

makes our electronic key cabinets quick and easy to 
assemble, install and configure. Unlike other key man- 
agement systems, Touch Pro offers a single or networked 
solution designed to fit all businesses. Touch Pro allows 
you to easily access keys anytime, decreasing the time and 
money spent on replacing, auditing, and managing keys. 
» www.locksmithledger.com/53097568 
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News Briefs 


i-PRO Improves Buffalo School District’s Security 


| : — 
>» Buffalo Public School District 
adds i-Pro surveillance 


») The Buffalo Public School 

District (BPSD) has modern- 
ized its security footprint with i-PRO 
multi-sensor and 360° fisheye net- 
work cameras, and i-PRO NV300 
network video recorders (NVR) from 
i-PRO Co., Ltd. (formerly Panasonic 
Security). The BPSD serves 28,000 
K-12 students out of 70 facilities in 
western New York. 

The BPSD modernization project 
started with replacing 2% of their 
older interior PTZ cameras with 
i-PRO 5MP fisheye network cameras 


Allegion, Genea 
Partnership Expands 
Wireless Lock Options 
CARMEL, Ind. —Allegion U.S., a leading 
provider of security products and solu- 
tions, announced a strategic integration 
with Genea, a leading cloud-based 
access control security platform pro- 
vider, to further enhance organizations’ 
ability to effectively manage access, 
enhance security and streamline oper- 
ations wirelessly. 

This collaboration expands the array 
of wireless lock options available for 
new door openings and underscores the 
significance of interoperability, allowing 
users to integrate locks based on the 
credentials they already use - a pivotal 
feature that aligns with the evolving 
needs of the access control industry. 


with 360° coverage while swapping 
out their obsolete recorders with 
i-PRO NV300 NVRs. Through several 
phases, they upgraded a large per- 
centage of their 5,000 older cameras 
with new i-PRO vandal-resistant 
dome cameras, additional 360° fish- 
eye cameras, and strategically placed 
multi-sensor cameras for building 
exteriors and common gathering 
places. Additional NVRs were up- 
graded to the newest i-PRO NX400 
recorders running i-PRO ASM300 
monitoring software. 
Advancements in camera technol- 
ogy had prompted BPSD to modern- 
ize cameras primarily because certain 
camera deployments were limited in 
their field of view, causing security 
teams to miss some events and inci- 
dents. As well as solving that issue, 
by updating to i-PRO fisheye cameras 
in hallways where schools had two 
cameras, BSDS were able to replace 
them with a single camera. 
“Feedback from across the district 
has been extremely positive. Our teams 
love the i-PRO cameras,” said BPSD 
Security Engineer John Waterhouse. 


— 


» Schlage’s NDE wireless lock 
Schlage NDE 


“We’re thrilled to team up with Genea 
to provide our customers with top-tier 
access control solutions that prioritize 
security while offering unparalleled flex- 
ibility in credential choices,” says Chris 
Stull, Business Development Consultant 
for Allegion. “The ability to seamlessly 
integrate our wireless locks with Genea’s 
security platform strengthens our posi- 
tion in the rapidly evolving industry.” 
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“Reducing camera count was a huge 
benefit not only for our budget but in 
terms of maintenance, too.” 


>» Operational map, Buffalo school district 


Waterhouse also pointed to a crit- 
ical but important benefit to mod- 
ernizing with a solution that builds 
in cybersecurity by design, noting 
that in a recent ransomware attack 
on the district, “the i-PRO cameras 
and recording system were immune 
to the attack. They performed flaw- 
lessly throughout the event.” 

Looking ahead, Waterhouse an- 
ticipates taking advantage of some of 
the advanced edge-based AI analytics 
offered in the i-PRO cameras. 


Key features include: 
-Credential interoperability with 
Schlage MIFARE DESFire credentials, 
HID Global’s iClass, iClass SE and SEOS 
physical credentials as well as NFC 
wallet credentials 
-Genea Security cloud integration with 
Schlage’s AD300, AD400 NDEB and LEB 
locks. Enables IT and security teams to 
connect their door locks to their access 
control system wirelessly 

With the Genea and Schlage integra- 
tion, businesses can now leverage ad- 
vanced functionality such as granting 
permissions to individuals or groups 
for specified time frames, setting spe- 
cific schedules for door unlocks, en- 
abling automated access during desig- 
nated time periods, implementing 
emergency plans that enable swift 
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News Briefs 


response in critical situations and pro- 
viding the ability to receive real-time 
notifications and alerts for door-related 
events, enhancing security and enabling 
proactive actions. 

“Our alignment with HID Global and 
now Allegion underscores our dedication 
to offering cloud-based access control 
security solutions that are not only cut- 
ting-edge but also incredibly flexible,” 
states Michael Maxsenti, General Man- 
ager, Access Control for Genea. “Togeth- 
er, we aim to provide a seamless transi- 
tion for our customers and prospects, 
ensuring that their access control sys- 
tems work harmoniously with their ex- 
isting credentials.” 


BHMA Eyes Standard 
Updates, Revisions 
WASHINGTON, D.C. — The Builders Hard- 
ware Manufacturers Association (BHMA) 
hosted its annual Winter Meeting at the 
Hotel Valencia Riverwalk Jan. 30 - Feb. 


1, 2024, in San Antonio, Texas. The winter 
meeting consisted of a strategic review 
session where BHMA leadership and in- 
vited guests discussed strategic ap- 
proaches to affirm the goals of the as- 
sociation and review plans for 2024. 
Standard development subcommittee 
meetings were held on day 2 and 3. 

“Our winter meetings provide a ded- 
icated time for an in-depth review of the 
association’s plans and the opportunity 
to address the key issues that are im- 
portant to our members and the public,” 
said Ralph Vasami, executive director of 
BHMA. “As an industry leader, BHMA is 
focused and committed in advancing 
the builders hardware industry forward 
through the continuous revisions of ex- 
isting standards and the introduction 
of new standards that are essential to 
the marketplace.” 

During the technical subcommittee 
meetings, BHMA members met to work 
on standards development and revision. 


The standards addressed include: 

+ A156.5 - Cylinders and Input Devices 
for Locks 

A156.18 - Materials & Finishes 
A156.17 - Self-Closing Hinges & Pivots 
A156.19 - Power Assist & Low 
Energy Power Operated Doors 
A156.30 - High-Security Cylinders 
A156.38 - Low-Energy Power Operated 
Sliding & Folding Doors 

A156.42 - Acoustic 

A156.45 - Energy Consumption 
A156.46 - Environmental Test 
Methods 


Lockmasters Acquires 

JLM Wholesale 

Lockmasters has completed its acqui- 
sition of JLM Wholesale, a leading whole- 
sale distributor of commercial door 
hardware. This move strengthens Lock- 
masters’ position in the industry and 
expands their commercial door hardware 
presence. 
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WHOLESALE 
A Division of LOCKMASTERS 


With the acquisition, Lockmasters adds 
three warehouse locations in Oxford, MI, 
Plano, TX, and Charlotte, NC to provide 
additional reach and footprint to serve 
Central and Eastern United States custom- 
ers with even faster delivery. 


be promoted to Paxton’s Finance Di- 
rector. Itis a path | have been working 
towards throughout my career. It is an 
especially exciting role to take on right 
now due to the business growing at such 
a fast pace. No two days are ever the 
same,” he said. 

Blair Bowen was appointed to oper- 
ations director amid growing produc- 
tion demand. Having joined Paxton in 
2022, Blair has led Manufacturing team 
projects to further increase production 
efficiency and improve the carbon foot- 
print in the manufacturing process. 


Alex Clements on left, Blair Bowen in the middle and Nicola O’Donnell on right. 


GREENVILLE, SC - Paxton has recently 
filled three new senior leadership roles 
to support their rapid global expansion, 
focused on company culture, finance 
function and manufacturing. 

Adam Stroud, Paxton’s CEO, said: “I 
am pleased to appoint Nicola O’Donnell, 
Alex Clements and Blair Bowen into 
their new senior management roles. Each 
of them brings a high level of knowledge, 
capability, and experience to their re- 
spective areas of the company. Paxton 
is on a journey, and people are at the 
heart of our aspirations to become a 
global market leader. These senior ap- 
pointments will contribute directly to the 
achievement of our goals.” 

Nicola O’Donnell was appointed as 
Chief People Officer to enhance employ- 
ee experience. Previously HR Director 
for eight years, Nicola and her team will 
continue developing Paxton’s 
award-winning culture and employee 
experience. Paxton has been featured 
six times across the Best Companies for 
Work For list. 

Alex Clements was named new fi- 
nance director to support international 
expansion. “I am immensely proud to 


Brian Bonser, Paxton 


Paxton also announced the promo- 
tion of Brian Bonser to the position of 
vice president, customer support, re- 
porting to Chief Sales Officer Gareth 
O’Hara. 

Paxton Inc. is a global brand of IP 
access control and video intercom sys- 
tems, with over 35 years’ industry ex- 
perience. Visit www.paxton-access.com 
for more information. 


LOCKSMITHING & SECURITY TECHNOLOGY 


. Comprehensive training ina 


modern, fully equipped facility 


. Half-day; work while you train 
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. Scholarships, financial aid, & VA 
benefits for qualified students 
. Expert, hands-on instruction 
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New 


Lucky Line Products, Inc. released two additional 
Combination Locking Metal Key Cabinets to round out 
their key cabinet offering. Now available in four different 
sizes, Lucky Line has a Locking Metal Key Cabinet for 
every need. 


The two new Locking 
Metal Key Cabinets are 
larger than the previous 
two, offering even more 
hooks to organize all your 
keys in one convenient 
location. The new cabi- 
nets are available in the 
same matte black finish 
as the previous two Locking Metal Key Cabinets, offering a 
uniform look to combine different sizes for various needs. 
Both cabinets feature a programmable, triple-tumbler 
combination lock to keep keys secure while providing easy 
access for authorized users. The cabinets also include adhe- 
sive identification labels to catalog all your keys with their 
location in the cabinet. Heavy-duty steel and a continuous 
piano hinge offer optimal security, while pre-drilled holes 
and included mounting hardware make wall mounting easy. 

Choose from 60 key hooks, Item #61100, or 100 key hooks, 
Item #61300. Both cabinets include giveaway rings, identifi- 
cation labels, instructions to program the combination lock, 
and measure 9-1/2” (W) x 12” (H) x3” (D). They are individually 
shrink-wrapped and are available to order 1/pack or 4/case. 


Request information: www.locksmithledger.com/53097189 


SECO-LARM introduces the 

SECO-LARM Electromagnetic 

Gate Lock with Armored Door 

Cord, a powerful combination 

of strength, security, and conve- 

nience for gate security systems. 

This advanced solution offers 

enhanced features and functionality to ensure superior 

performance and peace of mind. 

* Available in variants with 1,200-lb (544kg) and 600-lb 
(272kg) holding forces for sliding or swinging gates. 

* Compatible with 12/24 VDC power systems. 

* Low current draw (500mMA@12VDC, 250mA@24VDC). 

« Includes an 18” (457mm) armored door cord 


Request information: www.locksmithledger.com/53098457 


Viking Electronics Inc. announces the 
release of its 2024 Product Catalog. 
The catalog features many new inno- 
vations, as well as Viking’s core prod- 
ucts - such as emergency phones, 
door entry systems, paging amplifi- 
ers, mass notification systems, hot 
line phones, and more. 


Request information: www.locksmithledger.com/53097406 


Bz 
ly) 


N\ Siieorporataae 


Great customer service Quality products Same-day shipping 
Competitive pricing Educational seminars 


Tel: (800) 225-7405 


~‘ 


" 


Residential. Commercial. 
We have you covered. 


Fax: (800) 535-5625 


These are our standard business practices. 


It’s what we do for you every day. 
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“IN THIS ISSUE 


All the latest industry 
information in your inbox! 


Stay up-to-date on industry news and events, new product launches 
and more. Select from our list of targeted once monthly email offerings 
to stay informed on the topics that matter to you and your business. 


Product showcase for the Security Professional. 


Newsletter previewing the upcoming issue. 


Events/training newsletter for the Security Professional. 


I< i ik 


Newsletter from Locksmith Ledger Editorial. 


Calendar 


» APRIL 


April 3-5: IML 2024 Seattle Expo 
at Hyatt Regency Lake Washington. 
ore info: www.imlss.com 


April 9-12: ISC West 2024, Las Vegas. 
ore info: www.discoverisc.com 


April 13: Alabama Locksmiths 
Association 2024 Technical Show at 
the Doubletree by Hilton, Birmingham, 
Alabama. Classes Thursday and Friday, 
trade show Saturday. More info: www. 
ocksmithala.org/technical-show.html 


April 18: IDN-Kansas City Mini Trade 
Show, Holiday Inn & Suites, Overland 
Park, Kansas. More info: www.idn-inc. 
com/events/kansas-city-trade-show.html 


Advertiser's Index 


Company Name Page 


Alarm Lock Systems, Inc. 
Altronix Corporation 
Arrow Lock & Door Hardware 
Autel US Inc. 

Banner Solutions 
Camden Door Controls 
Codelocks, Inc. 

Compx Security Products 
Direct Security Supply Inc. 
dormakaba 

Hager Companies 

HES Inc 

HPC, Hudson Lock 

IDN, Inc. 

Kaba Ilco 

KSP 

Lockmasters Inc. 

Marks USA 

North Bennet Street School 
Progressive Insurance 

Q Security Industries 
Record 

Salto Systems 

SECLOCK 

SecoLarm 

SHDA 

Southern Lock 

Stone & Berg 

Top Notch 

Trine Access Technology 
Turn 10 Wholesaler 
Wesco 

Xhorse 


April 24: Security Canada East, 
Laval, Quebec. More info: 
www.securitycanada.com 


April 24-27: Safetech 2024, Tulsa, 
Oklahoma. More info: www.savta.org 


April 29-May 3: SHDA Industry 
Summit, Nashville. More info: 
www.shda.org 


April 30-May 3: 2024 Locksmith 

Pro Expo: Unlocking the Road 
Ahead in Milwaukee, presented by Key 
Innovations and UHS Hardware. More 
info: www.locksmithproexpo.com 


>» MAY 


May 17: IDN St. Louis Trade Show, 
Marriott St. Louis West. More info: 
www.idn-inc.com/event 


70 
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» JUNE 


June 3-6: ESX Expo, Louisville, 
Kentucky. More info: www.esxweb.com 


June 12-14: Southern Lock & 
Supply Trade Show and Learning 
Expo, St. Petersburg, Florida. More 
info: www.southernlock.com 


June 18-20: IML 2024 Denver Expo 
at the Denver Marriott Tech Center and 
Empower Field at Mile High Stadium. 
More info: www.imlss.com 


June 19: Security Canada West, 
Vancouver, British Columbia. More info: 
www.securitycanada.com 


» JULY 


July 22-28: ALOA 2024, South Point 
Hotel & Casino, Las Vegas. More info: 
www.aloa.org 


» AUGUST 


Aug. 7-9: IML 2024 Texas Expo at 
Hyatt Regency Hill Country Resort, San 
Antonio. More info: www.imlss.com 


>» SEPTEMBER 


Sept. 4-6: CEDIA Expo, Denver. More 
info: www.cediaexpo.com 


Sept. 8-13: DHI Fall Classroom 
Education Series, St. Louis, Missouri. 
More info: www.dhi.org 


Sept. 23-25: GSX 2024, Orange 
County Convention Center, Orlando. 
More info: www.gsx.org 


Sept. 25-29: Greater Philadelphia 
Locksmith Association 75th 
Anniversary Convention, 
Philadelphia. More info: www.gpla.org 


» OCTOBER 


Oct. 23-27: Yankee Security 
Convention, MassMutual Center, 
Springfield, Mass. More info: www. 
yankeesecurity.org 


Oct 23-24: Security Canada 
Central, Toronto. More info: www. 
securitycanada.com 


To submit your events, 
email epike@endeavorb2b.com. 


Classified Advertising 


SECURITY 
MARKETPLACE 


New!) From Lucky Line 


tal Key Cabinets 

MFR. No. 611, 613 

© Organize all your keys 
for home, business, 
company vehicles, 
apartment complexes, 
schools, etc. in one 
convenient location 

© Two new larger sizes: 
Choose from 60 Hook or 
100 Hook 


Place Your Order Today! 
1-800-654-6409 


info@luckyline.com 


HELP WANTED 


luckyline.com 


LOCKSMITH WANTED IN 
PHOENIX AZ 


At least 3 years automotive experience 
Outside work ¢ Automotive ¢ Residential ¢ Commercial 
Salary negotiable dependent on experience 
Email resume to: fgarza1948@yahoo.com 
602-242-5429 


The Key to Selling 
Your Business 


ADVERTISE 
IN THE 
LOCKSMITH 
LEDGER 
CLASSIFIEDS! 


Contact: Amy Stauffer 
920-259-4311 


astauffer@endeavorb2b.com 


BUSINESS 
OPPORTUNITIES 


MOBILE LOCKSMITH BUSINESS FOR SALE 
ON CALIFORNIA'S MENDOCINO SCENIC 
REDWOOD COAST. 


BUSINESS FOR SALE 


Locksmith business located 
20 miles north of Detroit, 
MI. Includes all inventory, 
machines, tools, customer 
base and one fully equipped 
service vehicle. 50 years in 
business - owner retiring. 


Call: 586-949-1030 for 
more information 


MOBILE LOCKSMITH BUSINESS FOR SALE 
IN NAPLES FLORIDA 


Turnkey Business. Exclusive locksmith for local hospitals and 
businesses. Tools and vans included. Serious inquiries only! 


Please call 239-253-5625 


ADVERTISE WITH 


LOCKSMITH LEDGER 


International 


CLASSIFIEDS 


When you subscribe to 
Locksmith Ledger, you join 
an exclusive community of 
professionals who rely on 

the magazine's coverage 
to address the changing 
environment of the industry. 
Every month you receive 
unsurpassed coverage of 
the security industry. 


Get all 12 monthly issues 
of Locksmith Ledger, 
along with our annual 
Security Register, 
delivered right to your 
door or inbox. 


www.locksmithledger.com/ 
subscribe 
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zs 
ms Back Page — A Look Back At Locksmithing’s Past 


T4 


10.:: 


YEARS AGO 


Traditionally, April is the Know Your Distribu- 
tors issue of Locksmith Ledger. Our April 2014 
chart listed far more independent distributors 
than this year’s chart, due to industry consoli- 
dation. Our Distributor Q&A article focused on 
Access Hardware, still a force today, and US 
Lock, once a major player but no longer on the 
scene. An article titled “The Importance of Being 
Local” looked at the many regional distributor 
trade shows. An article on residential security 
highlighted Arrow C Series tubular lever locks 
and CK Series tubular knob locks, while a second 
residential-themed feature examined the E-PRO 
Touch Electronic Lever Lock from LockeyUSA. 
Tim O’Leary’s article, “The Importance of Site 
Surveys,” stands the test of time, still providing 
a valuable guide. The article “A New Approach 
for Stanley Security” examined a new business 
model for the company, prior to its acquisition 
by the dormakaba Group. 


20... 


YEARS AGO 


Jerry Levine provided a special report on “every- 
thing you ever wanted to know” about electric 
strikes. A section was dedicated to the unusual 
Securitron Unlatch. Jerry Levine also contrib- 
uted an article on HES 4500 electric strikes. Rod 
Oden started part 1 of a series on CCTV basics. 
An informative article on servicing a Sentry 5560 
fire safe was printed. Tim O’Leary suggested 
service contracts as a source of recurring in- 
come. Dale Bowman introduced locksmiths to 
the Medeco3 Freedom Program. Tiny fit keys 
to a Honda Gold Wing cycle. Steve Kaufman 
interviewed Lou Gildenberg, then president of 
the Greater Philadelphia Locksmith Associa- 
tion. The article contained interesting questions 
and answers about joining an association. Jer- 
ry Levine explained Chrysler transponder key 
changes that prevented STRATTEC aftermarket 
keys from operating some Chrysler models. The 
transponder game will never end. 


April 2024 


Call for Nominations: 
Legends of the Lock Industry 


Nominations are now open for Locksmith Ledger’s new Gale 
Johnson Legends of the Lock Industry Awards, launched in 2024 
in memory of our late editor-in-chief and his lasting impact on 
the locksmith industry. 

The nomination deadline is April 15. 

Industry members can nominate themselves or someone else 
whose contribution to their company or organization deserves 
recognition. Criteria include: job commitment, leadership, in- 
dustry involvement, achievements, and contributions and/or 
innovations to the locksmith market. 

Nominees from all industry segments are welcome: com- 
mercial locksmiths, institutional locksmiths, industry educators, 
locksmith distributors and lock and tool manufacturers, among 
others. Nominees must have at least 15 years of experience in the 
security industry. 

The 2024 Legends of the Year winners will 
be recognized in our July issue. 

Submit your nominations at www.lock- 
smithledger.com/53096360 or by scanning 
the QR code. 


The Back Page and You! 
If you come across a story that you would like to see 
on the Back Page, feel free to send it in! 
Please send all responses to: pragusa@endeavorb2b.com and 
epike@endeavorb2b.com with the header Attn: Back Page 


Locksmith Ledger International (USPS #0587-900), (ISSN 1050-2254 print; ISSN 2771-6317 online) is 
published monthly with an additional issue in December by Endeavor Business Media, LLC. Periodicals 
postage paid at Fort Atkinson, WI 53538 and additional mailing offices. POSTMASTER: Send address 
changes to Locksmith Ledger International, P.O. Box 3258, Northbrook, IL 60065-3257. Canada Post 
PM40612608. Return undeliverable Canadian addresses to: Locksmith Ledger International, P.O. Box 25542, 
London, ON N6C 6B2. 


[4/24] | LOCKSMITH LEDGER I www.locksmithledger.com 


>) 


banner 


SOLUTIONS 


Indust tf leading product & Ina aay 


ADAMS RITE « ALARM CONTROLS 
ARROW e CORBIN RUSSWIN ¢ HES 
MCKINNEY « MEDECO e« NORTON 
RIXSON *« PEMKO « ROCKWOOD 
SARGENT « SECURITRON ¢ YALE 


ASSA ABLOY 


Opening Solutions 


From reliable home security to biometric technology for businesses, 
governments, airports, hospitals, schools and more - ASSA ABLOY 
offers a complete range of security solutions that make people feel 
safe and secure. 


Banner Solutions is your best source for Commercial, Residential, and 
Access Control products. Banner carries over 55,000 ASSA ABLOY items 
in stock - that will ship the same day! 


LUTIONS 


888.362.0750 


SECLOCK.COM 
There’s nowhere else to go! 


SSECLOc, 


a 
Von Duprin . 


Exit Devices 


LCN. 
FALCON. 
VON DUPRIN. 


